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This research aims to identify and address customer pain points at Ignite by OnDemand Institute
through Customer Journey Mapping, focusing on the pre-purchase phase. Given the rapid growth and intensifying
competition in Thailand's tutorial industry—particularly among international program students—delivering a superior
customer experience has become vital for sustaining brand competitiveness. It serves as a core strategic approach
for maintaining competitive advantage. This study employed a mixed-methods approach, beginning with in-depth
interviews with eight management team members and key staff to map out the customer journey and identify 13
critical touchpoints along the customer path. Subsequently, in-depth interviews were conducted with 6 students who
had experience with Ignite by OnDemand within the past year to uncover pain points based on their actual
experiences at each touchpoint. The findings were then validated through a quantitative online survey with 271
respondents, enabling statistical analysis and evaluation of pain points and satisfaction levels at each touchpoint. The
results revealed that while customers generally rated their overall experience with Ignite by OnDemand as moderately
positive—particularly in areas such as community, brand reputation, access to quality teaching, and physical
environment—significant pain points were identified related to digital service functionality, information clarity, and
consultation processes. Key challenges included unclear or insufficient online information, limitations in the online
registration system, and the complexity of scheduling for one-on-one tutoring sessions. The Importance-Performance
Analysis (IPA) revealed that although many touchpoints performed well, several touchpoints with high customer
importance were not meeting expectations and required urgent improvement. The research provides actionable
recommendations for tutorial business management, including: continuously enhancing the clarity and accessibility of
information, optimizing digital customer touchpoints, and streamlining consultation processes to reduce friction in pre-
purchase decisions. These findings provide a practical guide for education service providers aiming to deliver

superior customer experiences and strengthen their competitive advantage in the evolving tutorial industry.

Keyword : Pain Points Analysis, Customer Journey Mapping, Customer Experience, Touchpoint, Tutoring Institute,

Importance-Performance Analysis



naenssNUsznA

¥
o a o

anstnusafuiduiaganglaseainunguinaznisliAiiuztinetenieangas
e a an rai =3 o dl 26 ¥ dy a o
ANAAIIAN9E AT BUNNE Wnzna anastndsneudnilalin1sTunzunanien1ae
nIvadeuuazuiladaunniasine] Araauennuuazianlaldnaenszazinanieinans
a ¢ 22 o =] d? 1
Unug B3 sANTIUTAT18N L TeLNITATIues 194
RUAUANAINNAHATUATUNII LI AMUTLTUNI9INANDAIAN LAZITTUGA
a o dl % o 2 a o ?/ dgj < o ! n:i v
nende nlalilantawaznisaduaynlunisAne3duaiall sondeanansenvinui Ll
% ca A o
ANNILATUszaUN TS UNAIRaaANANg AT

2928 UAMANITUNIATTIBN W U118 AUANIUA AR NIZ LTI TUATANIIWYN

[
¥ o v a ¥

' dl ¥ ' A ¥ o aQ o ZJ/ dg’ ¥
VIWHV]1m‘1)Iﬂ“J’13J‘3‘03J3J@LL@%Lﬂuﬁmﬂﬂ@N@@’] ylunis9daAfan AARAAURNATLAZHNLINEITD

u o a

nnviungazina Wnsdunwaiuazneuuuuas i dwinlinndeidszauanindiald

21970LAMATELATY N 7] MBA §U 22-23 TIABLALATIUUARAASANATEITULAZNG

o a o vale ¥ o ' dl v o o ] A o
NINIUIRE mﬂummu‘u@wunﬂmumimumm% ANNTELAD LAl LUAalanaan

u

ﬁ‘zEIZL’]Z\]’]ﬂWTﬁﬂH'] WAYNIINIIAE

wnansinusatuiilsylamisenisimu ANt TN suazn1 U iz

¥

TuAun1sdnnisLszaunisnignAn fadereNe LN sRLaEANATINNNAKNLAAAYNYINUN LS

u q

1 ¥ ¥
NATINITWNAU

[ % [ % a

ROUINENY TRUINITNANSG



A19100y

LNAREDNTEVIVIEL ..o 3
LNAREBN T VEINE oo q
ARRNTTNL TNV 2
BVTITEL oottt i
Al TN WA Lo o N OO al
ANTUTUTLNTI o 7
T T T 1
BREVESINE S A B P D R W 1
A THHITHVEYBANITVTED ..ttt 3
AN TNAVATYUBINVIIRE ..o 3
UBLLYRYBINITVRED 1ooevreeiieeeceres et eb s bbb 3
TRIVHANTIVRINIE oo 5
NIDLMUIAA FUNITIREL oot 6
ANHATILIUNNTIRE s 7
LN 2 QUGIFETREIBY 1o 8
An111N2A3 178N 19T L8l @BUANIUS (ignite by ONDEMANd) ....v..veeeeeeeeeeeeeeeeeeeeen, 8
AAAIMNITNANNTUNIAITINABUEDFIUUTEMATNE oo 9
yaARAIALAzN TN TuI a1 TuNAAR TN Tl ssmMATNE 10
Uszaun19dgnANTURAIMNTINNIATEY ..oooooe s 13
LLmFmLﬁ'mﬁumﬁmmiﬂimum@miqﬂv‘fﬁ (Customer Experience Management) ..... 14

m’mumﬂmaﬂﬁ‘mumiﬂqﬂﬁq (Customer Experience; CX) .....cccceevvveeeveeennnne, 14



ma‘mmummmﬂ?mumm‘f@nﬂv‘fﬁ (CX TESPONSE) e 15
LWIAAINLNTLILNUNIAUN19T89gN AN (Customer Journey Map; CIM) .............coovvv...... 17
Yoz TN UTAUNINGNAY o 18
o dl v dl o/ o/ s v
NIWA L LHUNEUN 19N AN IT AR AN AL s2AUNITRINAT ..o 19
. 4 N
NTWRU AN INGNATIIUIUDU o 19
NMIIUBALAZIEUARRNER (Touchpoint) LIAUNINGNANTUIWIF. ..o 23
dl Y v 1 b . .
LLNuVIL@um\‘I@JﬂmLLU‘]_IVLN & ums (Non-linear customer journey map) ............ 24
nssryileymidszaunisnignAuuqadaia (Identifying critical pain point) ................ 24
NMFARENTIATUNIN (Qualitative MEthOD) ... 25
NNFIRELTNLTUINL (QUANtItatiVE RESEAICN) .. vt 27
NFIRLUULHAIUAT (MiXed MENOAOIOGY) ..o, 29
N3AAREANNAATYLATHAUT TR (Importance-Performance Analysis; [PA) ... 30
e SRR S
AU ARETIDEIITET oottt e e et ettt en e, 31
dl aal o a a o
LINIT B BB AN AT IRE 1+ eeeee et eee s s eeetes e e et eseet st e eeeee e es et eeeteseee et et s e eeee e seeeeneenees 35
NYINIMUALTTTIINTUATNNTGNAVBEIN oo 35
NNFREIATRIH BT I BN NTAREL oot 38
[~3 ¥
MATAALIPVLTVHTBIR ... 39
[ % o v a Y
NNIANITBYAUALNNTIATIZITBLR ... 40
ADAN M 1UNN99ATI T DY AUAZNNTUNAUBTAHB .oovooee 41
dl a o a %
LN 4 LANNTIFEUATTATIEVTDIR ..o 43
=® dl v o dl %
HANNIANENTEEN 1 N1TAFINULLANABILAUTAUNIGNAY s 43
Y A . . - N
TUABUN 1 N1IANADIFIDLNUNUTAUNWANAT oo 43

TUADUN 2 NTLYLTLAUNITOIIDIGNAT oo 46



o dl % dsj v
WULAIABIWNUTLAUNINGNANTBI o 49
= I~ 4 o = > a v
HANTTANEIzEER 2 NsEudulaundunsgnALarlssiulssaunisnignn ......... 51
AU 1 ﬂfmzmmmi’mmﬁqmu@ﬂﬁq (Customer Persona).......cccceeeeveececccneee. 51
AN 2 NIFHUETUAUNINGNAY oo 55
. a o c 4

AU 3 NNIRUTULTTALNITIANAT oo 57
AU 4 NFAARWIATD .......vooooe e 66

o % 1 dl ¥
NYINMUALAZ I YT QN AN BTEUNIGNAY s 67
N1TARANALAINNANATYAENITILATIZY Importance-Performance Analysis (IPA) ......69
UNT 5 AFUHNANIANHWMATTAUIUBULL ... 72
UYL UUAZ ATNHIAN VU BIIVUETREL e 72
NNTBALINUAZATUNANTITVRE oo 72
A ZE AR ATBNITUIRE ..o 74
TRLAUBUBERNITUELINNT ..ot 75
ussanynTH . . W e L o . 77



AN9UTUA519

A1919 1 Lmew%@;mﬁmﬁ@ﬁzﬁq TEL v 44
M19 2 meqﬁummﬂé’%ﬁmﬁu WATLITAUNIIINATLUMAALLAUN I o 47
1319 3 WAAATAADAANHIULITIADIN N YRS TINABLUULLABLDNN oo 52
19 4 LAPNATAAMANHUITIUTNIUIDIEFINABUUUUADUDNN oo 53
7199 5 LAAIANUNAT UL AN AN TR 56
1974 6 LARIANIEAULITTALNTIINANLUUARTARANIATALTIN Lo 59

F11979 7 UAnsanaN9Rann1sfndulagan ulsraunisnfieagnAtaesan ..., 66



d19inyglnn

ANUIENAL 1 LAANERTIANUILENETEULAZERTIANLA LR T FEULNNTG ... 1

NNUTZNAL 2 LAANIALLUIAATBITUAIR ..o 6
¥ ¥ dl = o a

niszney 3 uansdayaelirnaesannzideulssnnan tunoea ... 11

nnidsenay 4 uaasauautRyaraaanzitoulsvinnilssnnaniunaeien ............. 12

NNLIENAL 5 WAAIMNUNIWKUIARALBIUTTALNITOIRNAY oo 16

nwdsznau 6 LmeﬁfJ@ﬂ"NLLNuﬁLz%qulN@uﬂﬁ’] (Customer journey map; CJM)............... 17
M, o g i 4

NNUTENBY 7 WAAIFABENSUNUNAUNINGNANTUGINA S88S oo 18

nniseney 8 LanstaanaLazateNdena WuAaz I UAaUNIAARUIA oo, 22

NNUTENAL 9 WARIKLILANABINTTLAUNNTEMTLIAUNNgNAKATLsTaLINNTDIIB9gN AN

NNLgENaL 10 LAANABAFNTAULITUFUUANFALENT oo 26
o 1 o a s 1 o Y a dl o dl v
nnsEnay 11 waALARENNNIIYINAT NTaIANALELIMNIN AN AR LN UNLAUN19gN AN 26

nilsznay 12 uaaspanienelazesgnAnsedlanviuesuusus Fast Weauinauuysws

........................................................................................................................................... 34
. o y
NNLFENAL 15 ARt NAUEUNIAUN NN AIRINAITNUNIUITIOUNTTH oo 38
AWUTZNAL 16 LAASBIADEN MArKOV CRAIN «.veveee e 41
o ai v d’l £
NNLFENAL 17 BUUAIADIUNUNAUNINGNANDBIU oo 50

NNLSENAL 18 LAAIULILIANABIUNUTILAUNGNANTAEITIN oo 57



dl % c % 1
AwleEnau 19 Luun Lﬁu%’]\i@]ﬂﬂqtﬁﬂiﬂmLL@;‘Zﬂ?Z@UﬂW‘Em@]ﬂ AAURRSAA oo,

NWgENal 20 KARNNITAAANALAINNANATYAIENITILATIEY Importance-Performance

ANAIYSIS (IPA) oo e,



UNN 1

UNU

[ %

DANAY
geavnssun1sAne e ulsvwnalne Wuanuilegsianiiaulaluilaqiiu wiuls
AMNENUIRY AULATEHFAAUAT]INA (Economic Intelligence Center: EIC ) 811A1S
Tnawalae (assulnua gnaenf, 2566) 1HRLAIIZHANENINIBIARIANITANHINANGAT
WA SenamulaslugnaesglasdniadGauuazniaiuinvesauaulssFauaings
tdld aI/ uI/ ] ad‘ ¥ a o I
293AUIMENEANNIAIGY B Andnlseneugsiauazandaat lullsuinalnassas

219 9anlddansdunAnenlulszmalnaveslszmAmnautinungs CLMV NiRLTAsaLta

19919 A TN

TnangulssGauunaanlaiuauaulatazidnmaiuuinGaudi Gaugai

D

v
o =

et lununngamny denziuaan-aynsilsinis AdAmMaNagma9

a

' = A
ﬂ@}li?\‘] LTI WU TIAN

5-8 uauUN/Al HdRIn9dn Fuugans 44% vinliinnsuaedunguusandInguay
farmaddeu (%) : MnRnRY = :muqmn'mu\l’nﬁuufwuaﬂ{uli’
100 = wmanamningaliarwgeanindou = 225 au wasmmenaslvgigaiargoonindou = 3,046 au
9% 4 .
gl . @ wiitish

International Baccalaureate

Others

50 o
40 -
N .
20 4
| dadidou (umA)

0 100,000 200,000 300,000 400,000 500,000 600,000 700,000 800,000 900,000

KLNEInQ : TsbiBsunusianitasulinidsudoidsuds:nudinun Aouseudinu Tasrmuorusasiriadsudotlaaindanns:ausu 1allsou

MiBedu 9 oh msssuilisuisnih Moms AmalniSeu MAPNSSURRUANLUONWUR

ANU9ZNAL 1 LAAIERNIIRNUIULIN BUULALERIIALAN T U9 TP HUUNUNT A

u1: 23s0ulnua gn1anF (2566)



leJd 1 a =K v a ] dl A
wuanaInu ’ﬂﬂﬂ@‘Nﬁ?ﬂﬁﬁluﬂﬁ]@qﬁﬂﬁ‘mﬂ’]?ﬂﬂﬂqLLZ\]?.ZLLu’JIuﬁJﬂ’W?LﬁIUIL‘] ARLUEAN AR
o a dl v | ! v o ¥ 1
zﬁmuummm’mﬂwuuuyj@mmmmfmﬂfm 2,474 a7UUN LL@Z@’]M’JMHL@M?’]HIMNIH
=)

AANARLTEANGITIUNGN 12% TuTl 2567 (nsensasnniael, 2567) Tnaianizaniiiunanian

4
a o o

1 o a dl o A A dl Yo s a o
PINguINFuuIBEEN ATl Ananmgenlasuilselagdainarutaslundng s
dumafuunafattesaiiesludesiiniunn adnelsinin nsEuTnvesyaanaanig

1 ] dl o v [ 1 a A ] % v a v
NN l?]’ﬂL‘LL@QVI’]Iﬁﬂ’]?LL%Q%HﬂWﬂIMﬂ@NQ?ﬂ@Nﬁﬂl’mg‘uLLN daraldunsanitulise lduas

s

AuurinBauanasanndNIvesguaeeelud (assnaned 3

o %

ANUNTTE, 2558)
An11UN2A N8Bl Une eauRENIUA (Ignite by OnDemand) Sailunstidnsn’lu
NuAded iuanntunandadudangadunismsan A nianresinzeugmiunig

NAABUNINIFINAINARATNTAR LT N Inend lundngasuiungni adlafinan dae

o A =< LR A v o o «
zﬁmwmmmwumgmwwu Ignite A4NAINN mmmﬂumiwmmu@zﬂmﬂqqﬂ@mumim

1
v ] A

gninadvsiaiiies iiednuiauaisalunsudeiuuazgugnAenly sedniiuedig

o

wnguiugananisliusnisvragenanisfnsndaneuzilunisiuinie llauisoiv

v
Y o o [

[ A v Y . v K o o o a A
?ﬂ‘]&f’]ﬂﬁ“ﬂ@ﬂﬁ]@\?i@ ANLIU ﬂ']ﬁ“i‘ﬂ‘]:’r’]ﬂ?ﬁ@ﬂﬂ’ﬁ‘ﬂ&‘ﬂ@\‘]@jﬂﬂ”l"NLﬂuﬂqshﬂqﬂfy‘ﬂ@ﬂﬁ;?ﬂ@ﬂ?@uﬂ

b

?uﬁMWNLLuQﬁmﬂ’W?HNE@JﬂﬁW Lﬂu@uﬂ‘ﬂmq (Customer-Centric) (Gahler LazAnde, 2022)

uwazATHNIRELNedeNaLAAl WilignAnetnvsaiiie

1
o [ 7 A =

d’ dl A o ¥ o Ly
wuﬂumi@\m@mmyslumﬁmmmmﬂfﬂ LL@x@ﬂﬂ’]ﬁ‘ﬂﬁX’&Uﬂ’]ﬁm@lﬂﬂq AR LLNWN

% o o

Aun19gnA (Customer Journey Map) Tet9e liiiiuN N IINIBINDANIINYNAT AAANKTA

q

v
o =

(Touchpoints) uazszaunisalluuAazduneusean1siU auvusiuuUIua 2931D4N"T
FATITIUNIIABLAUBIVBIQNAT (CX response) TWUARZIAFHNATBILAREITHE (Mucz UaY
Gareau-Brennan, 2019) fistasaulafiazilazensiinisfinesiuudidunsduilnan
slﬁﬁ”lumﬁzmmﬁmﬁmﬁmﬂmmrﬁi@ﬂ@mumia}nméﬁﬁm Tneianzetnadiasszuzrion
finnnsgedud/uing iedusuamieluninauesus liiuaniiunasisndmiunis

wanugnawlantugniuasiinilszaunisaigninuewansiall s



ANAIUNIEURINSIAE

o

1.eANHIN199190uNUNLEUN19gNANTR9an TN T UA YRR EANE ATy

o

(Critical touch point) UB&UN19QNAN

'
o o Al

2.9xytfoymnre9gn A luqndndandnAty (Critical touch point) LWUHUALEUN

|
= o s

gnAn anmuilszaunisnignAtaesanitiunandtnlussazneusndulada (Pre-

Purchase phase)

ANMNANATYUDINIFIAE
F

A g 9 = A a &£ Y a 1 o
1. LW@SLVV]?’]Uﬂ\‘]‘]jﬁyﬂ']‘ﬂ@\‘i@jﬂﬂqVILﬂﬂmuluﬂ’]‘JIMU?ﬂ’]?ﬂ@\‘]LLU?H@‘HQ\TﬂJuﬂ@uﬂW?

indwla (Pre-purchase phase)

a %

FANTUTALUIN17U09E011TUNIAATN A NTnUAINAaNTIe e T lH T 10

U

2.

222

n1en19szyanndTy lunsliusnis waeWmuInIsuInisesnanseqalnsannisgo s
niwensle
3. waulssTamiungnanlalunisinlscaunisalgnAiaunisninuauaz sy

Teymuduniegusineg

YDLLUAYAINIFIAE

Tun1994aAal §ade1a 149501994811 HaIU3D (Mixed Methodology) A8 N9
33alaa 143501919 uN W (Qualitative method) $9uAUNT93ELT9LTHN (Quantitative
o = al d; 1 v oa A % o 1
method) (fing19@ 117, 2559) tan1sszyifyidnuduniegusina waznistuduiungs
Fiaasinearuauinn lnagnnsautNeandy 2 svay Aatl
szeIz?l 1 NISINENTIAUNIN
TuRauil 1 N1991a89LEUNIEUN19gNAT (Customer journey map) WAZITLAN

o o

WETANANATY (Critical touch point) 289N9AN ignite by OnDemand

dunaun 2 n199:1tTyu1ae9gnAn (Customer pain point) aMntszaunisndld
13N1992812Na1NN3 TR LA0111UNAYTN ignite by OnDemand
1 v v
naNe ldays

walilddeyanasaumguinaafuaniiunaadan ignite by OnDemand

a

¥ o = o

v ¥
AINTHHHNATBIULITUFLATHNNDI89gN AN HRABAIHN I UuANguE Ivdaya 2 ngu Asil



o

dl % v o ndl o a . .
LW@I‘VIi@@ﬂ’s‘illN@Wﬁ?@UﬂQNmEQ@DWUHﬂQQQ%W ignite by

Q

1 v
=X v o

= a a =X ol [ % A 1
OnDemand WALNINUNNTIEN1UIATRY NN ATULULARE ANANNE "Q\‘islﬂjf.‘lﬁﬂ’]‘j‘ﬁﬁm‘ﬂﬂﬂ@}l
£

v . o A . 4
g Wdayauuuniuumnoiet (Criterion sampling) Weszygniunuminasdasiunisgua

dszaunisnignAn Aa Wlududnsragannisanitiuneaimniilsyaunisaiisusaniii

u

a . . \ v = A A v o cv
NIAITI ignite by OnDemand agNNUag 3 1 memummmmnumm’mLme@glmmu

s 4 o Y o 4 1 vy [ | o
ﬂ’]ﬁ‘ﬁ]@ﬁﬂLL@tﬂﬁ‘:@UﬂW?M@jﬂﬂ’] wﬂum%ﬂmﬂqmtﬂum@g@mummmmnmq AMUIL 8 AU

a

Y o

Taun g9mn1se19laununnisnanm (Senior Marketing Department Manager), HaAnNNS

U 9 U

81qlalHUNN1TU 8 wA W W1 g3Na b1l (Senior Sales and New Business Department

Manager), §4An13A a8 (Education Consultant Manager), §4AN19ANN19A A1 A

o = a o &

(Marketing Section Manager), ﬂii@ ANITNNNITARNIANARNN U Y (Product Marketing

=

Manager), HAAN19NNALAzvidayalargsna (Data & Business Analyst Section

manager), §498{Ann19Nun1snaInRAaTa (Assist Digital Marketing Section Manager)

LLazﬁmﬂﬁﬁmmwm@mmu UX/UI (Assist UX/UI Designer Section Manager)

ngug Widayagan 2

walilddanannin wineaiulszaunisalsaniunana e ignite by

a 9

v ]

OnDemand luynxag289gn A1 adaasldnnisguanatnsuuunan Tnanisi@enngue i

u

| 1
A = =

dayaunnasla (Purposeful sampling) HReulageanguaaetie Aa ugnA1niaad

sraunisalszaziaunisienuan1iinqmlgn ignite by OnDemand lugag 1 Tfeinuun

prauAquiegnANandulaTauazliTe AvedanisguninninAINazAan (Convenience

sampling) 184K Ny Ha memmmﬂumnu‘iﬂmmumaw@mmumm (A1UN9U

a
'

ARITNITNNINGHINT, 2562) AU 6 AL Fodusunufifismaielfiinanuusaeg

v

1244 (Data Saturatlon) (@ﬁLﬂm AWATLNA, 2561)
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a = a A a dld | % di/ o a o dl
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purchase Phase) ¥nuLsusidlanauuwAns92e9gnAnTa 2 ngut aziidaunindAny
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wuIAANINUNITaANISUsEALN1TlgNAT (Customer Experience Management)
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AANNUNBAEN1INEIUFINN9R13N 0] (Hwang LAz Seo, 2016)

ﬂfaﬁuuuﬁﬂmmﬂﬁ‘zﬂunﬁinignﬁ"] (Customer Experience; CX)

' v
v ' a = o

dszaunisnignAn 1un19neuaues1eIgnAfegIne TINMaINUALYN

3

ANZANIEN 1A (Cognitive), 81300 (Emotional), waAnssn (Behavioral), Yszamdnia

1 v
(Sensorial), kazlTIdIAN (Social) Tusznd1eNag uuIduNn19N 1579 &UAT (Lemon WAL
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Verhoef, 2016) @vilszaunisnignAnwmaniiiluGasifalanyana ganaasaassaiiuliinis
denleatszaunisad@euan (Vamali, 2018; Weidig wazAnue, 2024)
m‘m'ﬂuﬂu'ﬂwmﬂ‘izﬂumﬂﬁgﬂﬁ"] (CX response)
nsnavaueseslszaunisnignAdududanasfieuienuAngnaniufiise
Yo - i | P s ¥
lAFuAaInNLUIUe (Customer-perceived value) @1xsniiuanlativilszaunisnignan
(Kotler LazADAY, 2018) 89ALTENAURIUTTAUNITAIQNATAINKUIAATDS Lemon WAL
Verhoef (2016) a1unsa’ldlunisvinanudnlauasdssilulszaunisningnanlasunaunig
o Y ?/ aa e/dl v di = 6 o &
FRUAUBNNAUTANGNAITY 5 WA 16 TN 9meuauasrasgnAtilatlszaunisniiuuusus ay

¥
o e 1 Y o A

NATUNqAduEAsIN < a1N1TnesLIeNIsRaLauesTedtlszaun1signAla Al

q

1. N13AALAUASIEIAINTANNLEN A (Cognitive response) Ll UiTagUa

o o

pontindn amtleyoyn avmanisalunisdnlanagnialuanlasaqnduia (Touch point)

q

¥

dl dl dl o A o ¥ ! o Yo oo . s
mneadeamenleaiumuneTanuAIAndIesqnAl W N3FLIEnan Rl
MeuaRselnEUn N19AnARlaFaIAMNIN NN TRIEITEALANNNE T ULNNR N
aanleariu il

2. NNIADUAWDILTEIBNTND] (Emotional response) WUNITRDLAUBIAIE

6 =R dl L% o/ o a % 1 =R
ansnnliazAnfaniegnnavsulnaandula nasnauawaadsuanly i n1efangnaua
] =] dgl 1 a 1 =R

nlald HANge FAnaynauIy ANTEY kAZN1IALANAIIITIAL T AYINEAN
1 v K c A ¥ | ¥
gauie ANNFANDINNTRawINaLsEleTd ngszAneAed n1sinanie s

3. ﬂ’]ﬁ‘ﬁlﬂuzﬁuﬂﬂﬁ\‘iwqam‘w (Behavioral response) UN1TAB LA U

a

@ﬂ"mé’iﬂﬂLLmﬁ@ﬂﬁuﬁLﬁm%uﬁuﬁﬁimm@ﬁ@ VU N9V gNANAANG ANTINMBLAUEY
ﬁqmﬂ’]@ﬁumﬂi’@sﬂ@mamﬁmm“imLfawqﬂuﬁqmmmmﬁ%ﬁ@%@m@@ﬁ N899 N3
Lﬁquﬁm‘mmm'ﬁﬂmmgﬂﬁq nadlndwaLiay LAZNEANIINNTABLAUE LUTNAL LU
nauanidadldaula wiedjisensieqedudadouyaag s

4. N1IRBLAUBNTIUTE @ MANLA (Sensorial response) LUN1TABLAWE
Flefnnssufrinuilszamdndan 5 ldun n1suaadiu nslddu nsansa naslénau uaz
nsduda Taentsmeuauesianil gy nagnasaaAlNanlafaa s nsgnnIzauaae
ndn s

5. N17AAUAUANLTENAIAN (Social response) flunismeuauesidanaiy

ANHANUTIDIGNATLYARAR DY YTa U NNBITIgNANEY NNFABLANESIWEILAN 111
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naddean nasdangaaludennrauanseaniiulndaaiing Aoneganiuludann

D

(iu Fednd donaniNans) ANFANAWALNY Lazn 1snauauesluEal My Ao

©

dl 1 % a 4 A dl ¥
UNANITITUE (111 N INATTNAUAT UTRADTUNABINIT

=)

. . oy
anunnlasadnunisainsaanulely

AL ugIUFIg9)

a

ANIMBUAUBINY 5 NAT 418190 N AU LFNTILIN (Positive) WAZITIaL

4
o

(Negative) iqauatiiuAuNaqtasiugnan (Valence) uaafaaunsniiauanaaududu

(Magnitude) tnunislaszaulaanaon (i Auel das unn) aunsnldilsvilivilszaunisnl

Y oa

HUFINALS (Weidig wazmniy, 2024)

U

Customer experience

CX responses:
* Cognitive
Emotional
Behavioral
Sensorial
Social

Valence
* Positive - negative

Magnitude
* Low - high

NUsENaL 5 UAAIUNUNNIUIAATBILsTALNTIgNAN
AN Weidig Lazmnuy (2024)

dl A a [ c v ' o o a ¥ dl A
Lﬂ?‘ﬂ\‘im‘ﬂluﬂ’ﬁ’ﬂLﬂ?’]:ﬁﬁﬂ?:ﬁ@ﬂﬂ’]ﬁfm@ﬂ ATUVULANSAARNNA HaulrinTeie

Customer Journey Map Tn13Auuaf1L11ia1 099 Ad N A LAUN191899N AT LATAINITD

%

Tdszilivqadndaniiloymn (Pain point) iWNLEN A
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WUIRALAEIALWNUNLAUNIIURIZNAT (Customer Journey Map; CIM)

1

1 AUnN192999nA" (Customer Journey; CJ) lunsinadnunszuaunisusiazduaes

v
¥

anAtauussguiuNnanIseduAnnduaeu Buausdunaunaunisaallaunaidinsie
Usznausiaqaduda (touch point) NuANEAW uazimanlesiulszaunisnignAnasing

1/31e0m (Hollebeek wazADLY, 2023)

|
¥

L uNLEUN19gnAI (Customer Journey Map; CIM) iluiasasilandasligsna

3
]
v a

1y )y A = o Py o A ) < A
L°]J’ﬂﬂL’&uVH\‘m?:UfJum‘mm&u%sﬁ@muﬁwm@ﬂm[ﬂ@’ﬂﬂ‘mLz%'uVlNW?’ﬂmusmeuﬂudw

aula lneanizlungugnAfingAnssunainuanavsadipnududan ansdedasiidnla

¥

dszaunisalaesgndAi et ldgniseanuuuniadlfudgenisuinisnatu winaing

o ¥

ANNANRUSAURATLGNAT wazdsnasianisFuTnaesgsna (Bolton uazAny, 2018)

Customer journey map

o ' e v;

CUSTOMER View online ad, Conduct Make a purchase Receive Make another
o see social research, product/service, purchase, share
media campaign, research contact customer experience
hear about from competitors, service, read
friends compare features product/service
and pricing documentation
Traditional Word of mouth, Website, mobile Phone, chatbot, Word of mouth,
media, social website, social app, phone email social media,
media, word of media review sites
mouth
o ‘”‘ j Curious, ) Satisfied,
N excited ) excited
Excited Frustrated —
Interested, ( . o)
hesitant @ =/

nwdsznau 6 Lmmﬁq@ﬂﬁumu%é’ummﬂﬁﬁ (Customer journey map; CJM)

AN (Sourav Dutta, 2023)
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c customer journey Example: B2B SaaS Customer Journey Map - Champion Persona

The Customer Journey Maestro - Copyright 2020 < ALL Rights Reserved

Persona Buying Team Role Goals & Objectives

Champion. power , 1 pr .2 3
‘amabiio medium size company. $50 2000 seling the projectintemaly. ganeg buy-n, and Traning. 4 Roport on resuits, 5. Conénuously Improve

—— ==
General research,
‘entdy prodlems.
e -
‘software for X
= —
deas & recom.
B oo
— o
o o
e e
Low usization?
Infrequent QRA

nwiszney 7 uansetnaununidun1egnAnlugsia Saas
AN Twilio segment (n.d.)

Usglarivasunuiiduniagnm

1.1 latlszaunsalgnAn doalineiiunIngantedn1IRAfe sz uINNgNATAIL
g9nia AswsiganauldiEnie anelduinig uazudsldusnig awsainisntunldlunnemng
WHUNNININIARALNB N dNAATILLITUA LAz U szaunsallunsazqaduda liunn
dg, =<K ¥ v ' { o b4 s = o A ]

21 sounensidh ladun1sesgnAtwsas gy LU sWAANNNsmTENN IR 7 Ty

d9u89 Brand Experience 161

% o

2.32YAUNNITDY T283LAT1¥UINq9AdNE4 (Touch point) Ndanana

q
! ] o o

dszaunisalaesgndndudivae (Critical touch point) wazldrzydiusarqndndating

] q

]
= ¥

dszaunisaimavsalinungnAiatisls eudnlUsuilganisisnig Seaunsnaiie Impact
. Lo s
RLPRHERIEE LY

L a v v 1 dl 1
3wensadwganssnaesgnAnluauiAn anndunisaesgnAnininiunnly
= ei ] [ o ¥ o ¥ L a o A ¥

anANUANFAAU VI lfsnatnsaiinnldpianisaingfinssnaesgnilaqiunsagnAnlu

9/46I 1 v 6 o dl a d?j 1 [ dgl a b2

aupe be avavdan liuusudainisndasiulyuinenaninau wu desiunimenaofuan

(Customer churn) W3aaN19ONIZAUNGANTINLIGNATLE (Campaign trigger)
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o o % o 1

4. 859PANNANRUSNAN LGN AN N1seenuuLlszaunIniia lunqnduda doe
TRgnANFANNAUALULIUANINTUW AIHAFAANNANTUS WITaZUN9TENINgNATLAZILL
SUR

5 WA UILNUNITARIALAT BN WULEARTWT wnulduni1egusinagas 1iid
lapausesnisresgnAt luudazdes a1xnsaiinnldlun1seeniuunagnin1sAanALay

a o rdl 1 v
’ﬂ’ﬂﬂLL‘LI‘LIN@lﬁlﬂmsﬂ%ﬁlﬁ‘\iﬂ@lNLﬂ’mmqﬂiﬁ

NMSRAUILN LTI UNIgNANasEYandNARL ssaUNIsalgnA
o dl a ¥ o ] ! QA v A
NAsuNUNNIaRUNsTesgnAgnUssns i ine 199801959 7] i n93dET
T1RNUGINe 1 (Ethnographic research), N384t/ (Observations), 134NNl
. 4 . b, P ST R
(Interviews), 1178 N19duAEINGHN (Focus group) LW Taaldanisau o Naunsaldly

dl v v degl [ a 1% . 1
ﬂ'ﬁ?@'ﬂﬂLL‘]_I‘]_ILLI?J‘LW]L’&u‘l’]’]\‘i@ﬂﬂ’]iﬂ‘llu‘ﬂﬁlﬂ‘i_l‘]_l‘i‘]_mﬂﬂﬂﬂ’?ﬂfﬁ\‘l’]u (Ludwiczak, 2021) IneIdni

u

a

Tngy Aaeiin1sdsuuuanielunislduuunannany (Mixed Method) 1 u35348n19
FIAN AN AAFUL LN ANTAR NN T3S T 91500 (Quantitative research) LaLLTIADLATN
(Qualitative research)
a ¥ ¥ 1 o dl % % v
ANNUUIAATILAUN N TBIGNAT ATNITOULINI WU LR LN LK UN19gn AT 1A

v v 1
aanidu 2 Tunau Tneduusn As mm%qLﬁum\iﬁuﬁmiml,mu@u WANUUANINIINTB

v 1
o = ¥ o

WAAzIuIa9gNAI uazdud 2 fe n13nIuUARAZNEA (Touchpoint) Lwﬂmzmmﬁu an

[ %

ANATYTBIQNAN AN PAmsilsraunianiiAeaw
mswrﬁumLmuﬁtﬁ’umqgnﬁ'ﬂuumu@u
' ~ 1% . A = - y ¥ =
daunilarasnnsld Customer journey iWaAnE szaun1snitaignAn faedl
1 ¥ ¥ dl b4 o/ o all ] [ % 1 1
ngaensauusarsraruudunnaagnAn e ldluscyandudandAn lunsnazdoas
(Phase) T4uUIAANITULIzIZaRINTzUAUNTTRAdUTaaniTy 3 doednAty e ldiviu
Taniaaaaugnisainanaiiniuluwsazdy laun szaznaunsda (Pre-Purchase) sxee

32U99NN9%8 (Purchase) 9¥8121AIN13T8 (Post-Purchase) taaitlszaunisnignAnazisa

v
o

sawsiaUfdiusiuuusudRsusdaeieunsgeuas IdauA/LTs
TUn1298UNENTLUIUNNTRG 3 72812l aN190 1 NIRRT ANNUANE LALWIAAT
Tasuniseansunaziduntenlunisasunsszasianann Aa Linanszuaun1dndnlaues
4 X Y
qne 31 (The buyer decision process) U484 Kotler lazAUY (2018) gatldsvnevldsae 5

svALTudAnY ‘Emﬂ@uﬂé’ﬂ@wﬂi”]ﬂumqﬁumfaum vzl lAFEN A AURINTUABUGN )
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1.4UN155USANARINIS (Need recognition)
?;// v v a dgj = 1 v Y
dupauusnrasgnAlunszuaunisfindulataandt n1ssuiloym
~ 2 o o o 2 o o o - 2 , o
wra dunnsfufannudesnis Aeadudanisrasgnan TnaviallazBusudainudeenig
% o dy =3 a % a 1 dl A
Auninensiugullautanisduduariidnissing o Nanunsauiladyvivisenauanes
1 v v z: dgl v QI £
siaaNseanisle Tneluduil ffoyunaesgnAananiain@ensesunie’ty (Intermal Factors)
ysadai1n1auen (External Factors) 1o
2. 4UAAUNITAUMITRYA (Information search)
Y 4 o a & ¥ di v ¥
Wudud 2 lunszuaunisdindulageaesgnii egnAilmauaesnis
AUAVIRLENNTUR ATNe NI Ta AR LAZEN T 7 Tnavniaedtlszaunisniidieuan
ﬁu@umm@u’?ﬁmiﬁumﬁ@u WATHANNIND LA @Jﬂm%mmibﬁ@mamﬁmsﬁm@ﬁmiﬁu
Tnelsiandudesdumdayaiiaiin uwiningnAtmedlssaunisalidsauiunandeiize
a ilx 1 v ¥ dl o a o 6 a QI £ 1 d” v o
UFNN9TiuNInauw nsAdeyaneiuNARA s iuaTLEN19aziFNFL N wanaIntignAngy
Y v QI a dl £ a o e A a 1 Y ¥ a o &
AuvndeyaaANN eI sNand siTaLsnielud - InanisAunidayaresnansing

%

Kotler WazARdE (2018) Na1991 gnAnazldtayanainuanebnad iu dayaanyana (W

k1l

AsaLASY, aY, tWaulinw, ALFAN), unastayaidannmiae (u Tauenn, wilnauans,

WaAAuNanY, duan, Wulns, ussadned, 82619 7 ), WHAIAN81904Y (11U RBNIATY,
lmdaating, 40901 181) LAZULUAINARAINARNT LT (MTIAAALLAZADI M AR Do)
Foatingidu nngnAiANdeIn1sanIminy wanmiazliaaudslaiulinsmuiae

I dl QI d?j o o o Y o | o =X
zﬁminuwﬂi’mngummu WAZANITDTUANLUZENAN AL TNARRYITEATE LAY ?’]N1ﬂﬂ\‘l
dayadu o Neaiuan minuiulszan

3. AUNITASNNGLAAN (Evaluation of alternatives)

ZJ/ g A a dg/ o ¥ ¥ ¥ =
PUNITATNNIGADNACENATUNAIANNITAUNNUDY R Tﬂﬁl@jﬂﬂ’]‘ﬂ’]@ﬂﬂ’]?

o v

NUNIUAINABINITANATINAIANN LA UTRNALAAINHANARIN1FRUAT/LTNNTTATMTD T

a

a

WINHAINABINITYNANIAZTNYINNNIETNIIAeN AR ivTauL TN atTaaula T
HudaedrAtyngnAnasllfdniusidsensuniivdudviseindszaunisniidsuonainnig

TUHUILATNAYNENINNITAAIATBILLTUA UYWL LLmummaLfsmummﬂum%amm

]
¥ a

aziludsmsngnAtasudayaneniuuisuss: mmna;m TutaannstszidugnAusiaz A

e

'
o % o o =

5 Sl = e £ .
RTUBAIUN "UALAUDN A wzgm"mmnmmuiﬂ PUBLNUAINNABINITUAZAINNANATYNLARE AU

[

] ¥

Tiuudazilade 1w gnANe1anaInIAuAINNTIANANATEA gnATLIsALanalF

v ¥

ANNANATYTLAMNNUNIULAZE1YNITIEIUIBIAUAT gNATLINAUBIALABNLLITUAT

o
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v dl A Y a vy A [ rd‘ o ¥ a v A 1
ﬂuLﬂﬂLLﬂtLﬂ@ﬂ’ﬂiﬂ AUATNINAN BN ATAUAMNARINITUAZTARENTRIgN AN YT

k1l

| o

¥ o Ly va v a v dl
an Wmm‘m\‘im@ﬂiz‘imuﬂﬂmmmﬂmum LL@%‘]J?ZLNMF’]Q’]NﬂNﬂWﬂUN@ﬂ?tV}UVIﬂ’W
a dg/ =R % o % o 1 dg/ dl o ] v dl [
AATW wusumasAasni1giAuinlatasdaanil inadsuumsdamnaiunisdaansiu

1 1 ¥ K v v 1 I a a ] % A
ﬂ@mﬂmmﬂﬂmqmm@qm LLZ\]ZL“II’]D\?Z;]]ﬂﬁ'ﬂ@@ﬁl’]\?ﬂﬂ‘iz@ﬂﬁﬂﬁwﬁlﬂ,&’ﬂ%?ﬂ’]ﬁ‘@ﬁ"]\ﬁ/ﬂﬂL@’ﬂﬂ

a

avsialilgnAnazBasaduveuususiasnaniusiineaimiaiaanlunnsdndulagu iy

v 1
Y v ¥ [ o a

NINQNAN mmm&%mwm%nLmﬁ@zmmqu%’mg@ﬁ NeadasiuLuIUATnauFnanuangula

v P4 P4
=R

anuunanazafameiaenlun st wsasuusuAal wazinnsindulagavise idaly
dunausialiresnszuaunisindula dludunaunisafimiaaenaedsgnAn innisnana
o tzi v a 53 ¥ v dl % L ! [ A di
ulunfeuRuRNANNAaIN131e9gnAN e liassadsslamininnduususinisaenau 7

= a & < o
saziiannsTe luduneudinly

=

annnsAnetadaiinasani1indulatanasa e un L AMAINAD11Y

4 dﬂd‘

napRn 1egtinFuuIsAdUTsaNAN TN 1 DTN 6 lwanngaumnwanuas 1894a135R

Y o A o

R NUIAANIUT (2559) WUINUBNAINAULBILAD @ﬂmmummmu%mmuum N7/

Lﬁﬂw,qu'uw iy ° BN 23.28% m%@'qm@lu@nmum@ﬁmau%m@mLLMﬂﬁiNﬁu

L4

4 AUABUITUINNN5ERRWAT (Purchase Decision)

¥ v
nszuaunindulagedunizasgnandnaniuliiiuiuneu tnad
! dl dl ¥ a o A ' ¥ ¥ .Z’, v a d’j
Fo9i9 A UTNgNAMEARANTALAENFNST (Evoked set) uazrinadngdunissndulae

2
| o ¥

(Purchase decision) PIRTUADUNITTDRAUAN (Purchase) LLM@ﬂﬂ’W LARNULIUANARINT

1@ o

¥ v a = 3// dl o a d’l a
ua9 wAngesasndulanATNe AL HUNNTTAAT

uana Ny Tud9Eueu Qﬂﬂﬂ@’]@llﬂ')WNﬁNI@W@zsﬂ'ﬂ@uﬂq (purchase

1 a

intention) uf4lalAAAAUlATugATNe Tadbsig 9 anadenasanisindulanial

[
] d ad a

TR MNNIZAN FDNUNTARUAT LAZIUUTTNIUNN N19FARUlATaRUAIAUNF IR

o o/ ¥ !

TNRE919817 91971 TAea N1z UAINRANNTUTaU 19U I0UUH ABNAIADT LAY

'
o A v a v A

wzad g i drusuduAnginatsinanliamu indnaidaduladu wasannidududin

M ludanlszandu desnartitedluiladiAnyuusussaaneanmnigananuaulageg

gnidatlutasasiala (Delay period) uaznszsuliiinnisaadudias

u kT

5. 4UABUURINTGTA (Post-purchase)

¥

:I/ dl a aAa a ¥ s ¥
WudusaunanAssliuuarainduainau langdaNsAaInN191adnan

u

= ' o Aoy ' Y s v A A a | A
Lmqﬁﬁf@‘lﬂ\l m?ﬂmqﬂﬂqqﬂﬂqQWQQVlmQ1QM?@1N Wqﬂ@jﬂﬂqwuqq@uﬂWM?QM?’ﬂmLﬂuﬂqfﬁfl
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AU WanenananeiilulusuAeNLNALnas (Brand Ambassador) A9HARBgNANEN
Tnaideg]lu duseui 2 nsdunndeyarasnszusunissindulaia (Customer journey) LA

lantalunisdadn lunenauiu wnlesunieausuludea anagianani1fndulanes

v 1

gnAngulududunaunisdunndasya laiguiv

q

v %
= A [

Tudupaugainail RIN€1ATy Ae nsfuieauAnivaagnA mngnAtldnanala aqs

o

wilaToyunlimseqa winingnAtianala prsafrsaonuduiussetlesiie linanaiy

k1l

|
o o a !

v o o =< A a v A a [ %
@uﬂﬂ'ﬁﬂiz"m fadadAtyndanasaninuninala A FUAIANUTAAUAINNAIANIITA

o

_)f'

n

D

A I N W Y WY W
— v ~ . e
% Moment: .
P Moment: 1. Emotional quents.
% 1. Time delay
P comeations 2. INtention to buy
2. Surrender to ads o ,
y

1. Need development
3 Y

Moment:
(Dis)satisfaction

2. Need creation

3 : 3

Factors:
1. Desired status Sactors: S actes; Factors:
o 1. Availability of 1. Where 4
creation °

information, ads Factor: 2. When 1. (Mis)match with
2. Information about SEpmagpk s Attributes of a best deal o
i 2. Previous experience
new products

3. How
3. Motives

expectations
2. Follow up activities

3. Recommendations to buy

1 o/ dl 1 1 2’/ o/ =
ﬂ’]Wﬂﬁ‘zﬂ‘ﬂ‘]_l 8 LL@@\‘]‘IJ'J\?LQ@’]LL@‘Sﬁ‘]j"ﬂ@EIVI’&\‘]N@IuLLﬁ]@Z‘Huﬁl‘ﬂuﬂ’]ﬁ‘m Wﬂ‘lﬂﬂ
NN : Stankevich (2017)

Q Y T A
nuuAnlNwanszuunisiindulate 5 duneull dannsadszensldlunig
I9NTBUUATNNINIUBARAZNEE (Touch point) Tuusazsvasls udenaliauisonans
v a ¥ k4 dl k4 i’/ 3'/
nszununsdndularesgnA uynanunianils Wesannistnuduneuluuisiuneulyl

= Mo o o 9 | £ 9m o = o | &
mﬂuimLiﬂ\immummumumq ] sﬁﬂﬁﬂﬂﬂﬂ@uiﬂﬁmfﬂLQWWtiU"I]U?Z‘EIiﬂ@%ﬂ’]‘J‘?]@ e

v
o 1

4
ATALIARNAILANIIFUE N1sAuAd days uaznITaiImIeLAen NaunI1sTe

1
v a8 v v A ¥

AusUAUAU NN AR Faunqad T LT UAUAINanAAaY A NN 1IN

u

1 v a A oA v a dl VI 1 o Y
agunlunisingdula nmmm:mummmuiwLﬂumﬂmhﬂmm@mwusﬁ@u

o

(Extended Problem-solving) gnAnassinag lunszuounisindulans 5 auneu uazenad

n1saaudumendnliun (Non-liner decision process) Wasindulastnasaumay idunnanis
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dsj v = o Y dgj 1 o a dg/ a % dl o Y =
fav89gnA11alANNFUfauNINTuneunsindulaTadudn ANt langdunis
Tunszuaunisindulagzeagndn wastanmunundunisassgnanlulsarduduas

130171 aN 1A N 1N 72 Ua1N AR AU IAN A NN N TN ULALAALALAIAINAAINIFUD

v

ANAI
al

NSTIUUALATEYAARNAA (Touchpoint) LULAUNINGNATLUUUIAT

o o o

qa&NAA (Touch point) HANAATyuazinaatasiullszaunisnlansgnan

o

v 1
¥ o A o o

atinaNIn gnAtazlafulsraunisalynaied “duda (Contact)” dauladaunilanes

HARA DT UFNNT WLTUA 130 95NA NIUTBININANN | Az TUTIIATFN ] T9TIR IS

a ! % ! e ! o o
AYINATY (Moment of truth) izmﬁmﬂmummuim UBILLTUA LTUNIT AARNNNEA (touch

u

o

point) Tudumienszuaunsindularesgndn (| dun1sdunideys dunisadreniaaen)

¥

wanuanenin Jleniafinaulinaenidunisgnin auetiunszuaunisindulazequsias

k1l

= a v o Ao o X ] P e Tay A o Iy
@QLﬂ@Qﬂ@NN@V@qHQWW@qﬁ U LL@zLLm@zﬂungJ'ﬂﬂ@NvaLNL HAUNU @WN’]?ﬂLﬂuVLﬂLLﬂ
&

AU (Stein LAz Ramaseshan, 2016)
UszlnNuaIARNEH

AINUUIAATEY Lemon WAT Verhoef (2016) @109 LLNLTLLANTBI9A

o o

wiaaldlunisdirssiilaeaniiu 3 dssinmdrAgupiunisaaunu

o o &

1. aAANAATBIULUIUR (Brand-owned touch points) Aa qndnian1#sy
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2. andNAI AN UERAT (Partner-owned touch points) A AAANHAT

1 |
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ANHANATYALIABNNITNILIBFUIENNEN), N1TUBNGAUBIGNAT (Word of mouth), N15539LIY
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Tndaatipe 1wy

Current Customer Experience (t)
Feedback

Prepurchase Purchase Postpurchase

Touch Points Touch Points

Touch Points

yoIn

°  abejg aseyoindaid
abejg aseyoind
i abeyg aseyoindisod

Customer Journey
NNUENaL 9 UAAIKLILANABINITUUNNIEMTLIAUNNgNAT kAT LsTaLINNTRIIRIgN AN

fU: Lemon waz Verhoef (2016)

al % % 1 63 4 . .
LLNuVILﬂuVINQﬂﬂ’]LL‘LI‘LI‘lNL‘lJuLﬂuEIN (Non-linear customer journey map)
A o @ 4 & T 3 : 4
wuaARNgaNU kKU UN19gn At luanndngnuesddunssuqunsiiiu

umss (Linear) Tnainsiuaannisfuitienninseanis liauienissndulaga aunlangnn
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. v X G g X 4 .
ldnauntind agn9lefinin wuwaAatEuwmuIavazilasundasly 1My Lemon way

Verhoef (2016) nan991 ukuidun1sgnAiulsznaudaaqanduida (Touchpoint) Hanue
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o o I d” ¥ d; ¢ Y a d?j =
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aaulug (Sensitive) Tulanluilaqiiu (varnali, 2018)
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as = ¥ @ o ] 3’/ o o -dl 1 ¥ ¥
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879B909gNATNaLNANNINNULIEIAY (Negative performance) W7a lianunsnussgAX

k1l

AANIIT89gNAN LA (Kranzblhler wazAE, 2019) B9asn1sluntsAnelymlszauniand
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a o j
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Social/External touch point) aginelsfisu NM9srymaLIsianaadusasAnEfuiuauIg
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PANLAVDIULIUA (Brand-owned touch points) LarqndNE@ 1898 LsHAT (Partner-owned
touch points) 29NN4B1AAIANTIARNHAUBNULANITATLANTBILLTUALAZ NI TNLIWE T
(Customer owned or Social/External touch point) anniszaunisalle (Rosenbaum Lag
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Loy aley
programmes Touchpoint ul:Iu
Wheel i

purchase
dizplays

N NLsEna 10 LAAINARAAANTALLTUAUUNNWLLFNS

#u": Ren Xinhui (2551)

nilsznau 11 waaFRetinaN1sRTeliNAUlLIIN RN ae N LUIALUN19gNAN

11 Miller Csernetzky WaZANLE (2020)

A8nsgudnsaadszaunisal (Experiential sampling method: ESM)

{ludsnnsmsaagaulszaunisnllngsauaesgnAuasnadansn1gensunl
agnadusruy dadqslfinddaainnsndanm (Observation) ANUTNNE1INRIgN AN T

ANUNTAIANT HIUNITUARNBENTNNANTNMTEN1HINIHTBININILT 1HBIANAN LT YD
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1

dszaunisnignAtniannuanizassusunuasldidulszaunisniidadu (Non-linear
nature of experience) 38N198199AULLITIAMUNINT A9NNzaNdmMFUNNIINANIEN 1A
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801941990 LS TAALLLEDUNAIUTAAINADI1UN150L (Retrospective
consumer survey/scenario-based survey)
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15998893 unas (Quantitative Research)
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N1581593ALLULADUDN (Survey Questionnaire)
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n1sdadaguuudeun1Ndudsnisiazaon anunsaligmnevuwuuaeaunN

] a

pauAnINldat9Basy N19d19IARELLLARUNINATNITDI LTy ATRINgNATDEINY
o 9/dJ v 1 o Y v a U % %3 1 dl o
NNl Beanunsalimannusiutnrasdeyalige Sanlddaniuninsdnsiag o ievn
AHLE A udy ae19lefinN N1IRALULLARLDNNENALNA W1 Pei kazAtuy (2020) 1oy
= P Y = Y Ao . o
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AATTUN9ADF [ N133AIITEAMNINEATRY (Relevant Analysis), AanuuLlsilsauann
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Analysis)
N159LASIZL AWM EILS NI (Quantitative Content Analysis)
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GIGIN
ANN: Park Jaehun (2023)

NN929LULLNFIUIT (Mixed Methodology)

a o % a ai aal a o a I aal a o a
wWunnmdalagandumatiandun19an19ae s TN nLa s 5N

0 Aa o

o ¥ o a o % e‘é’
ATLNTWNN NAUiRluNINRSEE L?@QLﬂﬂQﬂu L‘W@I‘M'&’]N’]?ﬂ AR mmummw%aummmu
£

ndluenn TensuantR saun e luduneneennAse Wi nazuaunRseTildenay

BN usinnzsausndeyaenauinunin vzanduiuvisadayansausausnaiaily

a

v a ' a v a v [ a a
TAYALTNADININ LmemmmwﬁluLﬂumﬂ?mmmamsﬂmmgaLm@mmwL'flum

1Bunui e

v
uurAnluNITHA Uy AT T AT TN AUy AT AN TN €9
sl a o dl 1 o a aa a o nﬁl v A 2aal a o :I/ acal
aun9n MR EnRAun st aatiuaywandTn1sRAunie 16 viseldunisld9En 1594080493

=2 o Y o o a o A o el Qv A <3
AnemAmauliiuAINngIReAany Tnaa1ald 149801994 81T ADAIWLNLTILITIN

A ¥ a

¥ dl a =2 | o ' dld 3 v sl av A 3
TRYANAZIALUA UTRLRYALTNANIINNQYNAIREWNNTIUIALAN WAL LTI ENNTIR TSN LAY

U
¥

sousndayaidne ldudeu (Simple) wiradayasaaaanngusinetisauinlug soumy

|
A

N3z eanfiNetiududay sl

b

Faa8N9 911ARE U89 Rosenbaum wazANE (2017) 1evinn19An = weauh

WunnegnAineassnduaniialdansunuidanagnilunisdanisdszaunisnignan Tne

gadulaldasn199nasndelsauiunuL3ng (Management Meeting/Workshop) [ie11n1s



30

sryudazqAdNAALBLN BN UN19gNAT FaNALATNNdNaieLILARLDIN (Survey

o = o

Questionnaire) aszyaAdNdaNIANNAIAyNINLazandudantaNd1Arytias Ty

o

UFmsldduiunnseununagns lun s lszaunisalgnaAnsia i

v
a o

nanalaaagtludo 35n19949aNATUA99NN1939 UL UNATUIT (Mixed
dl % Y = 1 v ¥ ada a o a
Methodology) e lia1unsnidnladeuiuuinsesly n1Aaaisn1994ed9n A TN LA L
oAl a dl % (3 a 1 o =) o v [ '8 a o i// a
2411170 R8N 39 TN N e RTIAd e LT @LRAA59TIN AU RN LN AANEURIN1TIA 811U

LA A ° ' o ¥ v v
AINUILTRND LL@Z’&WN'\?Q‘M’]VMﬁl’ﬂﬂﬂﬁﬂ‘i_lﬂ’]?ImQWMGLM‘J\‘lﬂ‘J’NLLﬂ

NM59LATIZRANNAATYRATHAL LRI (Importance-Performance Analysis; IPA)
wuaAAtgNWINUIALTAE Martilla waz James (1977) iuiAzaadlontan 14 uims
nanspatsielssiinuanidnizaeduAvTaLTnIAe iR NgN ATy wazaNn9nin

dl v a a v a dl o A o a v
et s ldlunnstsmsdanagns lunisdndulasmuined fulgauayvzanmunduduay

v k%4

uinaslignAninaanuneanelanndeau deatusndinndezgnsldiunisdnandu

al

o

ANANATYTES Touch point NEeaL5LLgale

7

a A o

Tnapsasiae IPA azld98n19n19uAqA (Plot) avuunsin lu 2 §f Ae svAy

NS

[ %

o o o v dl 4 dl % o
AINANATY (Importance) 289AANETR TUyNNeI189gNAN T9analTANDLaz TasazLiumD

o

tquen uaznailfiiFany (Performance) iratlsvatnisnfuesgnAusazqadNta Antiuas

'
o

Tnsanssiitinununaesqasing o inualauunsn (eegms gnatinuna, 2557) Asil

=
s
Quadrant 2 Quadrant 1
a5 Possible overkill |  Keep up the
= good work
3]
=
S
RS
5
a0 Quadrant 3 Quadrant 4
Low priority | Concentrate here
z
3
Low Importance High

NNLTZNAL 13 UAASUNUNINTBAATRINE [PA

" lvan Sever (2015)



31

MWL ASEANIIIATIEHUBILATAINE IPA MINNTDLLUIAAYAY Martilla WAL James
(1977) @unsautlsnals fadl

ARNIAT 1 (Quadrant 1) TASnEIRANUARULY

¥

winuadnsn oy lununiliinenasnunaidlyd (Keep Up the Good

o o 6"

A 1 [ dld a 1 e ai v =
Work) O@QWLﬂHQﬁLL‘N@WﬁQ’Iﬂ@QLLU?H@WN@QWN@WNW?DL°]]\‘lﬂ’]§‘LL51I\‘1°1|uVle®L‘]_|?‘EI‘1_I AQYTHNNNT

Winwnsia luazAnA Az e uAsLEN

anN1AA 2 (Quadrant 2) anaazynAanaiimnull

1
= v

d’/ ndl 1 dg/ d’/ v o [ %3 v 6 © [ [

WunludauilidunungnaliaaudiAnydas wnuusuanaswmunly
wuntunnull azinligoydeninenslaalandselagd (Possible Overkill) uazlaid
1/32@N3N N T9ATRN19AN1ININeNNs N (Reallocated)

ann1AA 3 (Quadrant 3) g3laaasulanuRananil

o o 2 o o v

TununidszauandAnydesduiugnan At wususaedly

o

4 1 %
A A g =l

ANTUABUT N RLIANAINTD LN TR LR ARG U AN IZAINNLLTUARNINANG

14 1 v
1 ¥ ] a =

NAaUd19RITA LAY A1N1T0AAAIALAINAIATY TRINUNEIUTIAWB U AUASLS (Low

priority)
apNIAT 4 (Quadrant 4) Aadldlanu@sil

e

d’j dld o o ] o a va dl °
@mmﬂmmmum’mmmmqq LLﬁlﬁ’lﬂLLU?U@NN@HQUMQW%WM’] A9l

a q

4
=

¥ 2 1
ANdIAtyiuLszaunsnignAluasnIatina NGy wnuusus ldanusnsn eI Nunms

Zhe

1% o

azynligudsa N snuesmaaa N A Taulunisudedu fusnsasanslinaudrAtyiuan

[

e

TunsudlatfywaesgnAine

Faatnan1sldiATadia IPA WU Ivan Sever (2015) N leitseansldsanidi ROC

(Receiver Operating Characteristic) Tun139nauenalazedsinyieanes 398 u1sagos

TiUsnsnvuanagnsuazanaiuaug Ay unsasyusield s

a q

NUIRLNLNLIT D

A5uR wernaef (2561) lAANEI Customer Journey Tun1sAumuazasinsizeunam

AeauladrasnguinFaudsandatsluaangamnaniuas Inaldipsesiianisdunisnd

a = o 1o o

\T9an (In-depth interview) WULFAABAYA1UY 30 AUTATanasa T uaaulaliie 12

A A

v ° v d‘ v o c a rdgl .
ARUNHNIUNN LL@QH’]‘H@H@Wiﬂ@’]ﬂﬂ”I?@Nﬂ’1‘]:!’04&1’1’3Lﬂﬁ"’l:ﬁ‘VILu‘ﬂM’] (Content Analysis) el

y

f3du1A%imazdf Customer Journey aaangutinFauszauissntlana ludadu wudn nns



32

b

Suflusinanniiunandgiesuladunainaufanuusin Weanisiuiudaasldundayasie

= =

TaanisAuniluniia (Google) TnaduintasnniunlaiufuwarAunisalidauang

¥ %

panABNLAzHUTInAaVASN WanIsndayaudolinisindayasusainsaumey

u
4 1

D

o ¥

uazAnaNiRsuIAgnRgaiudiud Ay Tunisindulate WededunaunisiiseRuay

al q
ldangnsunmns ldldldaanudrAyiudesmniinisdisetu JanuiawalanisBauaaulal
wazdszudnmnatauniauazlinalanluftatansdlinasgaunniilaidaz9ds Lazay
o o = o=l v = a v o ] Yo val a
nauldadnsBausaulafanuinsiasnisizaunaaisn wianiuuanseaufanlizauninia
Y al dl [~1 b
aaulailing wIzdazanLaraNisnEauEalan La

AINNanIIANEIY waneliiuaAuduReuN1IinALlaTeIgnAT LN UTAUNIY

v
% = ¥

gnAdassiu uazlanalunisfinlszaunisaivd@suanuazi@aulsnaaniduniagni

& a a = [ 3 dld 1 dg/ | a
ANNTAU JPNNIAANIUT (2559) ANETARENNNARDN1TTAADTALTUUNIANT YD

Qe EQ

1 v
[ % o = ﬂ =

UnGausziududsanAnunln 1-6 Tuwangamnwuniuas wudrdvisiss 7 dade Taun
ladapungiaon iladasunandust Jadaaiusai Jadasiunseuaunis Tadusiu
pnazaanlunIsdDsan AT Iua s A9 1uEANAZ AN Tadu A UANHIUENI

AN LAZTAREAIUNIIBIUIIANTNAZAINFNUADUNLAZNNTT192 18U drianldiiung

o o 1%
o

qnANTANANATY (Critical touch point) Tasantiunamasnansaldinulszaunisalliun

6

Tounugail Aanafdust (2565) AnmiAmianala ANAIANIT LATAINFBINIS
Gauniadgngluuuesuladresingauluaniunisainisszuinaaslsn COVID-19 Ane

FBNIFEULUNAN HIUNNIIULLAALNNNLAZNNIANNNHIENEN WU ADINIWNNTADU

6

wazdngaau uazAildanalunisBaudenasaniiunanalasanisFauireeaula

l
= a [

FauiAsaaulalldaaudiAny iy

a [

urseniAlunisBauiidseauladfiduddnAny

222

o o

UITEINTIATRIN T U AR UATN1THUT AU AUSaou uazn1eudaainaniunisninig

1Y

12
szunpA294lsA COVID-19 AT dnFaudaulnnfasn1sBaudirsuuusasesalunanuay

= 1 I %’/
L?EIMN’]H@@Hi@HLﬂMU’]\?ﬂN



33

weyasnd nania (2560) AnsnisinduladenizauniniteeuladaasainFau

seauisanAnE luaAngmnauAsuazENMmMa foaniafiudeyaainnisdunimnlias

[ | o ] o o

anfuNgNFARLI9aIUIL 30 AL UAYIINIILATIZITUEN HANITANHINLLN TNEEUEeN

= a c c a rdl ¥ % dl
Liﬂummm@@ﬂ@u@’mﬂimumimmmmimmmmuimuwmmmmﬂmm‘ﬂ NNLIaN

q

'
a %

HiuglnsaiBidnnaefindsing o wananidadiulddinieindularesinGauiEusiuain
% o = ! =2 o X v v v

uwpaasladnuidnnsuardnglsrasdlun1sBeuney Ao un1? Aundayasis

ALUeINIUaRRafiln Hndwiney dszaunisaianngldauaieeinwadesaula Tuanieh

£ o a | v a
funasaseaiununlunistaeindula

= v o o = ~ o =
nMsAnEwNgslaresFeusTAuNseNAnInaulate lun s Faun 1 Sang i
TaaiFaunAd a8 NAAFEIUNS uaz 49950usnH (2020) TAIEIEN19BULUNANNAIY

(Mixed method research) TUNGNABEN9ULLIAIZAY (Purposive sampling) a11491 34 1y

o

antiuniAlaInsmAne g ldATasdalluaeun NN UN1TLAT AT IR DA T ua WAL

1
a

S = ay o ot P a o a = o gy
T "1’muu‘ﬂ\‘ilﬁm’}?@Nﬂﬁ‘]ﬂﬂéﬂ\‘liﬂ?\‘l@?’]\‘iLW@@@UE]’]NLM@N@LWNLWN NANTTANTN AN 19

'
A o

AAANUANAINNAIUTAAY Ae dR0UszaeA luN13BaUIILAATYA AR 1YW LWENNT
dsznavenanlueuian vzanisdnuse luseAUNUIINYNAE Nan1IANEREIATALARNDY

i’/ v A dl Yo dl
wrsqalarianielunaznisuenasiinigeu newssqelanialunldfuazuunaaagegaiiy

1
=

AU 2, 3, Az 4 HAMNeadeaiuAzid118901H) weegelaniaueniisrydn Fieanns

1y 2y a = ~ Py £ 2o A
1@ L‘]_FJ‘?;I‘]_I H@uluﬂW?L@ﬂﬂ@W‘ﬁW LL@%N?WHiﬂVIN’]ﬂ?ﬂﬂuﬂuqﬁm VL@?UWZLLMHL@@HQQ’Q@

Jin Ho Lee wazAnie (2015) 1HMNN19ANHILNUANITAUN19T994NAN (Customer

¥

Journey Map) Lﬁﬂmﬁmmzzﬁﬂimummﬁﬂﬂﬁﬁ (User Experience) 18413017 aTulatl
AU ALAZNNTARENS (ICT service) Tneld3sdainanisninisldanunesyldeu ANy
FN1IAATIENULLLAN LY (Hierarchical Task Analysis) WAZA1ABIUALANAUNNS
;ﬂ%’ﬁwgmmudﬂﬁu%u (Hierarchical type) Sl luguenans (Main) daudaedusad
aanlliuesdlsznausing <) 299 ICT Service unudaadtyanunl 1Depth MINAA" iy
sialilazunugag 2Depth uay 3Depth sl Fos y
u@m’mﬁﬂ”mﬁ'mﬁmﬂfimum?fﬁmm;:ﬂ%’m”wmﬂmuummﬁqwa% (The

, ) . > = P = ¥ A
customer’s satisfaction) AW 1 — 5 AZLUU 69 1 AZLLLL UHLDS umqum%u@ﬂmm



34

= A = P 2 ° o
WAL 5 AZLLUL UHIEDN NﬂqqﬁJWQW’ﬂﬁl@@\‘W]@‘m FINUUUN LLNu.ﬂ"]W@f]@@\jLLNuﬂ"]WLéJUVI'NB?LT

a
=3 v ¥ dd‘ ] o o
LAZLAANHAANNNING JaAREl AL NANLAN AN G’W\?qﬁj‘ﬂ

nndsznay 14 wuudnaeadunienisidisnisuazuansatAvnvene laeey ldauuEnig

f": Jin Ho Lee wazAn4Y (2015)

[ %

a o dl dl ¥ N ' = dl dl ¥ ! 1
AMNNITNLUNIRITUINENINE TR JINENDIT ﬂW?ﬂﬂEqﬂLﬂﬂQﬂ@Q@Quiﬂﬂgﬂu

dszmalng azsjaniunisinaziiladeniansnasenszuounissindulaze 1esgnan vinli
@ & o o - > = =
WiueaNgAnyestssaunisnizedagnAn unan19lun1seenuuLNIEUIUNITAN T
a a o o ! o v dgj ! [ | ¥ sl
psaLAgNAAInUJANAUTssud UL IWA A zgnAN wanainil daulundesaiuldianis
FHUUUHANLAUTUNAIUAN1IAN Y INDNARNEN A NUNUENANNINAY Beinelafinn
o 1 =2 ndl 1 dy [ o v ' -dl Y Aa a o o oo o
feldinsAnunlanadssaudszaunisnignAn luwsiazanngnAnial Janiusiuuusus
8 o a a '3 1 <3 =< ' v
waznsiiAns luanniunasiandumes atnglsfinin nsAnm lusnetlszmaldiinag
dszgnallduuuniduniagnan waznisdnsziuauianalannldlunissaifivilszauniond

]
=S

gnAn satlulanialunisdnmsellaeedise



o
UNN 3
as o =Y =\ Q
QAGATLUUNITAAE
2 o a o g// d’l L o val 1 a o
ANNNIINUNIWIFTUNTINTBIHRAE Tun1994aATal fade lannnsuLsssaznnde
dl % a v A s QI 421 % 1 ndl a o a
aaniilu 2 szaziva linisidadaauanysainingsau liun szasi 1 nn9aaEanunIn
dl =] g ¥ a K dl a o a dl A o
WaAnUszaunisaluazloynignAnludean wazsrasi 2 nsadedaLTunns e tiugu
nsAnelidanluseasi 1 fungusieteaIuIuNIn
asal o a a o £ dl % 1 s 1 o £ =3 Y aal
Aannsantiunisidaliliundsdagaainngudastinuazindeyalifinszisonds
n19a0m Usznavlisaenisaiiiunig sasalilil
1. nanmueLlszansuaznIsaangusiaating
v dl A ai a o
NN9AT19LATAINAN 1 HaN15IAe)

naLsILINteya

N33R TeYALaTNNINATILIITRYA

A N

aad‘ a -5
ADAN I 1WN13TATIEviTRYA

nsATuuAlsEIINTUALN1TENAIBLN

Tun1934a Al §ade A 1435n1993uUUNAUAT (Mixed Methodology) Aa N9

' o

34 lna 14950191 @9AMNIN (Qualitative method) $aNALINITTEIEIUTNIDL (Quantitative

method) (fin9198 WA, 2559) aN137vyTau1gnAI (Customer pain point) HIULNWT

v

Aun19gnAn Lazn1sEREuNANIS T AN N ALINgNARREN9a WILNIN Tneutiseantdly

¥
[ %

=
2 o8 ANU
szeiz?l 1 NISINELTIAMUNIN (Qualitative research)

TUABUA 1 N19A519UUUANABILHUNLAUNI9QNAT (Customer journey

o

map) 1N assyuand N aNnanAty (Critical touch point) 284401171N3A3N ignite by

9 9 v

e

OnDemand
v 1
dupauil 2 n3seyiltyniaesgnA (Customer pain point) antlsyaunisnd
fu3nssveziaunisTaiuaniiinamaan ignite by OnDemand
naue lideya
1 Yy 1 ?/ o ¥ dl vy
naudlidayannain 2 ngu HeannuususiazgnAn Inaialiladaya

NAsauAguINgaiUAnI1uNIAIT1 ignite by OnDemand wazdunLMNgadeaiunisgua



36

o

dszaunisalgnan drusunisszyqadiia (Touch point) UuuNUWALALN19gNAT A9ldaEnn3

Ell qQ

ﬂﬁL@‘ﬂﬂﬂ@Nfﬁﬂy ad @LLUUﬂ’WMu@Lﬂm"W (Criterion sampling) ﬂ'ﬂ LﬂuNU?V’]?M?ﬂN‘Q/ﬂﬂ’W?

a a

an11iunamR e NHY sz aun130dLIN13401111N9A3TN ignite by OnDemand agnaies 3 1
g dl £ o 3% s Y K o Y o o
uaziasuinaadeiunissuaunagnisuntsaataLazlszaunanignAn awinTigaasy
¥ Yy o ' ° Y 1 Yo .
Iinguilidaganuinusiainan aauau 8 au leud gannisanqlanuunnisnans (Senior
Marketing Department Manager), B;J’: mﬂ’]?@’vﬁmLLNuﬂﬂflﬁm‘ﬂLLszwu’lgﬁ‘ﬁﬂﬁﬁi (Senior

Sales and New Business Department Manager), I;E‘-Tmﬂ’]?ﬁmmw (Education Consultant

Manager), §4AN1378N19Aa1A (Marketing Section Manager), §3An19AXNN13AA1A
HARATWaT (Product Marketing Manager), §4an199x3tAs1zvdasyauargsna (Data &

U 9

%

Business Analyst Section manager), {118 {4AN19NNN19AA1AAAN A (Assist Digital

Marketing Section Manager) wazHdatfann1snuaanuLy UX/UI (Assist UX/UI Designer
Section Manager)

P24

waziia i ladayanuniwinaqiulseaunisadsaniunama e ignite by

U 9

OnDemand {a4aasldisn1sguanatnquuunan tnansiaannguylidayauuuasla

. PRI e A v = - )
(Purposeful sampling) d LQ@U1°1|°1|@Qﬂ@N[§]Q@E|']\‘] AR Lﬂu@ﬂﬂqV]Lﬁﬂg\lﬂﬁ‘zﬂﬂﬂq?m?Zﬁﬂzﬂ@u

1 |
I~ v a

mmanummuummm ignite by OnDemand Tugag 1 l]‘VIB\I'WLLlI’] ﬂ‘j"ﬂllﬂ@lﬂ/l\i@ﬂﬂ’]

U

Frdulatouazlite ARERBNIIFNDINAINAINNAZAIN (Convenience sampling) 1895 1

o o

dayn iedanmrdesiuudnulauisdunsasdayadauynna (§115N18ALENIINNIT

a

= o dl o dl = dl Y a QI o 1
no)nI, 2562) 2149 6-8 AL Gﬁ\‘]Lﬂu@’]u'ﬂu‘VILWﬂ\‘iWﬂLW@IMLﬂﬁﬂQ’]N@NIﬂ'J‘II@Q‘H‘ﬂH@ (Data

Saturation) (AMil8I7 4299274, 2561)

sreaLi 2 N1598LEIUTNIN (Quantitative research)

dunnssaetiudunanisAneluseasi 1 nMaadEinunIniungs

¥

ANANANUIUNIN

tszannanldlunnsiae

1
v aa

dszanaldlunnsdduidasunm An gnAnidszaunisalivaniniu

A

2 1
N9M311 ignite by OnDemand 419naunsandulagaluszes 1 TNU1UN1 T99119U

1sza1ng 2,500 AU



37

U o 1 dl a o/
nausaeei i lun1s3ae

D

@ o

g usunisAne luasell 3N uuAnNIIIIUBATLALAMNITaNUN
. d Ay s s e
90% uazAIANARIALARauNteNTUlAT 0.05 Inaldignisiuunauiangusitetngsay

An37e9 Krejcie WAL Morgan (1970) A 1m5UNN9gumdat19aInlsyang pIatl

Z?-P(1-P)
n= 2
\Ha 7L A TUANGNANRE1NFeINIs

X2 Aa Alagupa s iU dn NN (Chi-square value)

1
o o o a A

:ﬁ SANMUATEAUANNTRLUN 90% ((a=0.10) Inelpn Z An 1.645

A o ] dl =3 ddglm o U o
p Aa dadouassilsznsfiauladnmn (nsdldgade ldnisniuun
iu 0.5 WalilAauiasiateininnge)

), gl S 4
d Aa ArAdNAaALRAUNEaNSU LS (BANEN1UUAT 0.05)

unuenlugmnsazladn

 (1.645)2x 0.5 (1 —0.5)

= 271
(0.05)2

n
=2 . 1 { o [ = a ?:/ agl/
asazlidndaetinaaaanguilszansdniunisdne et nuluaied

A8 271 FINAMNIANIZANAUNNTIRIEYd Ry aMaTA LazAaINInIesiunIsgdadaya

(Missing Data) Nenaiinuluszndnanisifivsausandasyalaotinaiiisana

ada ! 1 o 1 dl =2
T8n134uNgNsaaeinei L lun1sAnEN
1ﬁ§ﬂﬁiz§mﬁq@ﬂﬁmummm (Convenience Sampling) AMXAIN
adpslazasnguanagnglunisidaya uariinisszymaazipanivadnnsadngusnasinaiily

9l a

gndtlszaunisniannuuususassusraznaudadeg 1 Tnun



38

N15ASIATRINDN b LN
szeiz?l 1 NISINELTIAMUNIN (Qualitative research)

TUADUN 1 N1TAFINULLAIADILNLTILEUN19NAN (Customer journey map)

'
o a o

\WasrandNIANANATY (Critical touch point) 2844AM11WNAAREN ignite by OnDemand

Aaal933n19dun1wadid9an (In-dept interview) miﬂuuunau (Focus

group) WazgULLILLALA é’qaﬂ;mﬁﬁmumimmm (Semi-structured interview) iita i 1&
P

wuUAAesuNUnduNNgnATiasaLAquYNqadnda Tussaneunisfndulate

LCTLIETLILERT
doyagnin amuiundadm

A ] s:o:fioumstinaulode (Pre-purchase phase) __oos
= = msdaaulota
(Customer persona) ignite by OnDemand ‘m msdumdoga m.-:._- {Buying decision phase)
Faus:avAua:nmsns:in
(Customer actions)

(Tuuch point; TP) Sontaliide
= - —
airs N e
(CX response)
T em E

nilszne 15 Aot nUNUNEUNINgNAIANNIINLNIUITTINGTH

Ms:auus:aunsaigni
(Valence)
fndasfivwia (Asuuu 1-5)

dl 2 o
NN {9

a

v 1
dupaui 2 N139zytTiyuue3gnAn (Customer pain point) aaniszaunisalld

14

13N199282NauN133eN L4011 1UN3ATN ignite by OnDemand

FRdeindeyaandudasag o 2e9aantunondm Wi gaA1aNng

TA99%519 (Semi-structure questions) meumwmm@ﬂ (In-dept interview) Uﬂ@}l

=S
v

¥

aya
Aou 2 1raaialunismaedalTunn
dl = o =® n:ll a o a 1 %3
WadudunanisAneiainluszasi 1 nedaedinuninlungusaating

AIUUNIN anenlduuuasuninaaulail (Online questionnaire survey) WA WA

v o
i
a

i
a o a a o v

mmum@’mm@u@mm@mimmnmm:ﬁ 1 LATNNINUNIN AR IN D@4
Trouvuaauninazutsaanidu €9uf 1 N1995YULUAIABIFIALENAN

(Customer Persona) lddayaannnisdun1#alfusnisunsus luimunauaneeh 14y



39

|
1 v ! a

I~ o % sl IS Ll
NIFTTUYNQYNYNAT AIUN 2 miﬂuﬂwﬁumagﬂm 15111ﬁmﬁzqmimmmimumimmmuu

9 U

PERanAIRBUIENI19 b (Yes) e 1 (No) Tuumasidunig 4919 3 nastiueu
dszaunisnignan Tdnslimzuuuiuy Likert Scale SnANszAULszaUN190] LazaIun 4

nnasindulate iatiufuaniuzaesgnAmasanitulszaunisniisunasaniuLLIus

NSIALSILTINT YN

NISFIUTINTRNYA LUTTELH 1 NIFIALTIADNIN

o c BN Y a A

[ % v a K ] [ 1 Y Y ?;// 1
@ﬂiﬂ’lﬁ@m.ﬂ’]‘i‘_‘fmL‘ﬂ\?@ﬂi']&lﬂ'ﬂﬂ@q&lﬁmﬁﬂlﬂﬁﬁj@%ﬂ 2 naN AR JHUTUITNTE

a

e):;

1
o

o o a Ao e a o a L PR A o

Jann1sanitiunaadgniilszaunisaliinisanitiunaniaetnedias 3 1 Adowneadag
o % g ¥ b2 dl = g
AUNN9NUNUNAYNEAIUNNIAAIALAZszaUNNTIgNAT wazgnAAERUszauNT
FraIzNauNITTaiUANIIuNAATT1 ignite by OnDemand Tuaag 1 Wt uxn AsALARNY

% o

o o & s
nAinsndulateauaslie

L)

TnaguaaetinauuuLanzag (Purposive Sampling) angndszaunisnd

fanfuanitunand i lddas 1 DAd1unn wazldanuduaenlunisiasedunisol daazd

b2 6 a o o [ %4 £ 1 o/ 2 o/ A k73
n1sudanlszasraasulddauaznisiuadng i ldatedoian fadeaenldgluuuniswg
AuNan1uN9A3eN ignite by OnDemand nisduniwndiinuesulatiiaunielusunsulszga
aaulaid waznismadnyiduniwnl muatinazaanaasgpautuuaauny uasldgaaAinns
nalAsaaing (Semi-structured interview) \iaianzanysziaugrAnysing < sandadalaniald
dgnduniwaluansadiunmiuinui e Ao nt angulunisduniwal Tiszaziaan
Uszannd 20-30 WINAINADIUNNTA] INeAFLIUTIAUNIgNALAZ YA AN ALRIgN AT

a 4? =< v dl Yo 1 o
anafintiu sulssauntTyuaesgnAieelasunisasu Inautaininaaniiy 2
dqu leun

A2u7 1 N19AFIULUA1AIUNUTNIEUNIIQNAT (Customer journey map)

b

[ %

\NasrLandNHANA1ATY (Critical touch point) B84@NN1TLN9AZEY ignite by OnDemand

dou 2 n19seyifrynnaesgnAn (Customer pain point) adnyszaunisnild

13N1992812Na1NN3 TR LAN111UNAYTN ignite by OnDemand

N1999U59NszeEH 2 TURBUIRELTIUTNU
danaantannuanisanelusresi 1 unimuinuugauaawlal (Online

questionnaire survey) NIEANUENUTEINIAG ] 2BIANTUNIATIVITRINS aaulaiiiay



40

TRINNNTNAN1801TUNATEY UTnasnui ndlAenaadanuil dsiauuuaauninlungy

pafaEausng 9 nqugiUnasesundeaniveanlal uarngugnTuinGausie o sonneld

=

ada 1 di ¥ v o d‘
Qﬁﬂ’]ﬁ“l.l‘ﬂﬂ[?l@LW@?Q‘LI‘EI‘QNf{;lj[flﬂ‘l_lLLUU@@UD’]NImﬂﬁHN@’]uQuWL‘WEI\‘]‘W@

NMFAAINLRYALATNITIATIZNLDYA
szeiz?l 1 NISINELTIAUNIN

1
v o o o A

annsRaedsgninInluiuneun 1 §aduannnmadaqaduidaninisnanang

o o a o

neaunIN193AzAINE1ATY Tnasauu1eqedudaniaiulndinasiuifluqaihaniy

q

A g ' o = ' A =2 6 gaa ] o o
L‘W@I‘Viﬁzﬂ")ﬂm@ﬂqﬁlﬁ\iquLLﬂzﬂ’]?ﬂﬂHqm@sLU?zﬂch] 2 ?QNGQIGHQﬁﬂ’]?LLVlu@'\“!ﬁ@NN@[ﬁ‘n\ﬁ °‘]

¥ o o o . o dl o % %
AIERIBNBTNI/IBAING L (Coding) mmuum@ﬂuumummmmum\i@jnm (Customer

v
] o

journey map) tNaaieuuUaNaedladu warszyandudand 1Ay luudazdunau
. 9,

nsvLaUNAndulaTanaIgnAl
Tudunaun 2 fadeldn1s9iAsnzifiidenn (Content analysis) Tayanlsainngs

i ldaya agiidulsziunanaesiloyuignan (Customer pain point) TneanAeuannisues

o o

n193a1uuNUszIAN (Categorization) 1NaszyandNEa (Touchpoint) waziloyu1a89gnAn

)
(Customer pain point) ﬁzﬁﬁﬁmluLé’quqm@qqﬂﬁﬁ %'wuﬂuﬁyugmz@qﬁmiumsﬁwm
WUgeUaunteFaBnalussesi 2 el
szazdi 2 nsdaenalSunn
ﬁﬁmmmmm%mﬁLﬁummqﬂﬁmmmumumu RTIRAALANNITELS DY

YAINAANEN LAAINNITAALLLLADLDIN Inen13FAdananilauinG (Outliner) a8n LN

a

ARt AAINLULADUNINENTBINHANNANYIUINAUNY LazINNI9ETaNassiadasya

-

(Coding) lnFaudusunisiwaInzu

1. vinsdirssiiietuduananysnizeadunisgninaindeyalusses

a v A

o~ & o g 3 & Y o~
N1 NMFIRLULTINADNIN LL@?Jﬂ’]?EIuﬂuTﬂﬂW@?I@QLLN‘LWIL&u%ﬁﬂ@ﬂﬂWWLﬂu1ﬂ1®NqﬂWQﬁ

|
=

2. InanzviAaanuLlszaunisaignAnive sz AN UL etiy

'
a

gnAN (Customer pain point) luusazqanduda uazseyiladundanasianauianalanan

%
ABANQNAN



41

ADAN LT luNsATITRlayaLaznMsiduatays
AALULNISADN (Markov Chain transition probability)
duuuuaaematiaAIaai Idasuianscusun1sguninisilasuuilas
I dl :Ap 1 o
anuz (State) Auaan Tnaaoinutaziduaesnislasusaniuzluauianauegiu
anuzilaqiiumintu aniuaniuzluenn (Memoryless Property) fauuunnsaavgn

wnnldaerandreeandlunisiinasinginssuaesszuuninisdeuwl aeunuguuas

IAsagFraresgnusndman luanuddsil gRasldaaldfauuunsaen (Markov Chain) 1ive

k1l

AAnziinsilanuEuseud199ndNda (Touchpoint) A9 Ui un1egnAn Tnausay
Touchpoint Dawuan1ue (State) luluinamuuuniFAan NsAIRIUANNINAZITNTRY
dl U . 1 Y v a dl dl
n1silaguanursTndne Touchpoint avdae liidlangAnssnuarsuuunisinfeunaes
anAnluusazdunan Tsanuisaun llldlunnsseyduntsmiuldiduniiga (Customer

1 4
Journey Probability Analysis) ﬂﬂﬂ@ﬂ@ﬂﬂﬁﬂﬂ@ AT (Chumn touchpoint) LALHNAAINNNT

o

a o o & 1 A ¥ dl ¥ ° !
'JLﬂ?’]Z‘Wﬂ"JLL‘].I‘].ISJ’]?V’W@W@SﬁQﬂﬂuﬁluﬂQ’INQﬂﬁl‘ﬂﬁﬂl'ﬂ\‘]LLNu‘V] Lz%“um\‘igﬂmm:uﬂﬂ@;m?

[
v '

o d‘ o & IS o A
1 m%@mmumx@u FIFLLUNITAANNANNNTA91

% o

dsudpedszaunisniluqgndudan

P(Xiy1 = jlX¢ = 1) = pjj
Tnen X¢ Ao aonuy s t

Dij Ae Avnsiaziflugesnisulaauainaniuz i ldaniuz j lunile

1
s:znsumsaazulose (Pre-purchase phase) asaaduidsa (Buying decision phase)
missudanudisens misfiumiiioya msaswnvdan msadwnwidan
{Need recognition) (nformation search) (Evaluation of alternatives) (Evaluation of altematives)
<= . -neons SV
T 2 BIEEE  Touchpont1l IEENYE o
0.6 . == —— #aaumfusms
— ,0;8_7 Touch point 7 sandiunscSi knite by OND y
Touch pDII‘I“Z Touch PDiI’I‘tﬁ % 7“\\0.2 | . MAFMNUUAIOIYT IgNIte by OnDemand
DA .10 04 e
08— T T e S
p 1.0 - T oI
Touch point 3 Touchpoint8 ——( Touchpointd . 06 - =
" - .
0.2 P //‘ B Touch point 12 08

= o1 "
0.4 T P |

R
- 08 = i 01 10—
Touch point 4 = Touch point 10 Touch point 13
0.7

ANU9ENaL 16 WAANAADEINY Markov chain

TuidaduAn/usms
nnaaduazasy ignite by OnDemand




42

ADALTINTTOUUN (Descriptive Statistics)

aa a

Tun19@nEl adAEInssiunanlfinaaslansnizyialiueasnansaagnguay
U q q

! [ k%

AszALlszauNInignAn (Valence) lunsiazanduiaanndayaidaFunuiiiusausonly

b

'
= 2 o % 1

sveed 2 faduldAnAand feaas Aede azdiwdaauunInggIulun1sesuNesTAy

bg
o ¥ ¥ 1A

AuNanalauazA g ATy I8 ndudas 19 TugnnesresgnAn dayamantiazdas i

(2 a a

¥ ¢ % dl % [ 4 1 o IS a
dnlan nsanaeslszaunisaignAuazssyaansesliudgdldetiednian Ineisnaaziaun

[ %

N

Zhe

ANNFALA X; D ATWULAIINTWLINTEY Pain Point Tuwsiaz Touchpoint Tned

[ = 1, 2, ..., N uaz N An SUEReURIMNA

1. ANUInIANND Pj 109UAAYIEAIAINIULS |

fi =il(xi =J)
i=1

Tnad 1(x; = j) Aa Wedduied (Indicator Function) $e8 Ay 1
e X; = j uazdiAniu 0 e X; # J
2. MUILTREIAY Pj PRIUFNZIZALIAINIULT |

3. ATUALANRALAINGULIY X



uni 4

HANISIAEUASILATISUTBYS

HAAINNIELIUNNIIAE RN NN99zyuaziuuatiyuignAtanitiunaniananlud

a & 1 dl ¥ ¥ 2 o v 1 =2
U8 BBUANTUA NIUNUNLAUNINGNAI ﬂ;ljfl“’iﬂiﬁLLUQN@ﬂ’]ﬁ‘ﬂﬂHW@@ﬂLﬂu 2 3LUTMINNNT

[ % o

a o = dl % 1 di/
el i")ﬁJﬂﬂﬂ’]ﬁ‘QLﬁﬁ"]”ﬁLﬂ?ﬂUL‘V]EI‘LILLNMV]LZ%JMVI’]\‘I@ﬂﬁ’]L’ﬂW’]zﬂQN AN

=

az8zi 1 ﬂwmwuummmLLmumﬁumqmmmmmu wazszyileyuiann
ﬂ?mummi@]ﬂmwmﬂ"l,mé“ummm

a} IS o n:ll % a c v
LN 2 NNTEUULITLLNLN Lﬁquﬂ@jﬂﬂ’]LLZ\]ﬁﬂ?ZLNuﬂ‘J‘z@UﬂW‘Em@]ﬂ AN

HANITANETEEEN 1 NMSRSINUULAIABILHNUTIEUNIGNAT

o

a o a dl v o dl v d” 2% L
AINNIFIRLLTIAUNINLNAATIIRL LA NADIUHUNLAUN 19N A LIBA U §ide
ANTIUNIANHIANNNTLUNLNTIS AL LaNAaNFaIndae 1 2 duRa A9l
TUABUN 1 N1FINABIAIDENIUNUNLEUNIIGNA
9 o Y o o ca K o 1 Y a o a a & a
gadulavinnnsdunenlifsaniunguiusunsanitiunamignaniui une aaud

ca K v tdl Y a 1 alndl ] dl %
NUA AU 8 V1 LL@”@NJ’]WHQAL‘H\T@ﬂ@IﬂﬂWWLﬂﬂl‘ﬁﬂﬁ'ﬂqilu‘ﬁﬁl\i 1 UNEUNN 1iNad T

o o

o ¥ d % dl o o 1 L8 %
LULRNABIQNANLUANAYN LATTCUAAANNANATATY A @ﬂ?”@ﬂﬂ’]?ﬂ«l@ﬂﬂ’]

1
o =

WUTT gNATHAAANTATINALILLIWARILIUNIN wﬂmmmammummwmu

o o o ¥

97 daTiusRnsai ity wazqAduaNgNA ety dedinmsfidevnannnisduntun

%

L‘TNLL@“’ﬂﬁ‘“”éﬁUﬂWﬁ‘ﬂAW@ﬂﬂ’]LN?]EUELLLLLWZ\]“’@m aziiuladn amnsnannsqadnangnAn ATy
UszaunanllndiAaeiu videRndundan q fusallfiduqaiieaiuld udnsqadudails

puuanseiuludslszauntsalngnAnlasulinamn sauianun 13 qa dausunisinly

[ %

Awnzidsialyl aedadulatnisinuandyauen SN wun LT AdNEs uazesUNY

@ o Y o

ANHUTARIARTAAFUETA L A9R19197 1

q



44

o

F1979 1 LARNINETRAANHAN AN Ay

AANHS Faqnduia AR

UNUAN

A Social media 184 Ignite daansdearsinuunanriesieaula du wrijn 8uam
24NN

B Aundeyauazumannueaulal umpaameeulavfiitaiuniaeu wisiaeusing 7

¢ ulasinienis ulosfatnadunianisresuusus sausanseaziden

pefaFEW UMANNINETUN B uazdayafnsies1e

D finmsas dinasas wisanguiinasasiinissausoniuie

S 9 4 o =
Lan Lﬂ@ﬂummgm LNEINUNITANIN

E Educational Consultant BTN WAL H AT RN UANLA TS LYY

Ignite by OnDemand

J e P T P v PR
F Uil tiveu Influencer nFauuAARi dnEauiindastonsy uasinGaun
Nﬂl = Yo [ s
fgeduqldfunsadewmasainnisuusus
G LINE Open Chat & Community Group  nguuaniasudeyatognsunuelnaiadula (LINE)
UBYVETRRAN TN UL LGN 7] AanssulsaFeudtyas AanssuiBeananansinedandn
ShuansingsAngsuAnm
k% o o |3 o 1 ¥ o ¢ﬁl Yo o d’l v
I fadeaauniinszAuuazresananes Fathfeseuanassivelidnssauiugiuanfuas
a o o v =3 e o ]
Feuns Winsennsvirdedey sanlvaesaBuwiaatnanisaen
i i gy o p g
J 4121294 Ignite 1178 OnDemand Aundnssrasanii Ignite lungunnannuas uaziui
AmF9789 OnDemand daunnTusRIndn
K AIARY AITIRUANNIABULARTABTATEY
L Vivlasidsgeaaulail (Online Shop) dulasdwiugmeazigundeyauasdsdeduilnsans
P nesinAulade nmuntwiie Wiliuiuneunissindulanidnian

I~ v @ o o Ao o 2 = I~ Y =
AINFAITINN 1 Lmmﬂumuﬁgmmammmmum 139/ sﬁﬂLﬂuﬂﬂVI@jﬂﬂ’]N

o

b4

a o o o o a a - a & 1 g : ' 5a]/ a %@ (Pre_
1] muwuﬁﬂummuummm@ﬂiuw LY AAUANIUA LT9szaEAaun1IindLnla

v
purchase phase) lngaunsnauuNszInaasgadndalanil

]
v o Y =}

'gmﬂuwamunﬁs‘ﬂﬂmﬁﬂﬂﬁlaﬁ (Digital Communication Touchpoints)

apndudd A Social media 284 Ignite 1 udaINn19N19RQAIVAN KU

q
v '

- A A o a = A oy oA )
LLW@WW@?NI%L?E@NL@H IﬂﬂL'ﬂqustﬁuﬂLLﬂgﬂu@quLﬂ?N sﬁﬂLﬂu“ﬁﬂL?NmuVl@ﬂﬂq@Qulﬁﬁy

u

wuReuusuAuAIuen dunislusnn n1suEfillen 1Wsen1INANNAINIEULAZAWGAN



45

b4

v o ¥ ¥ « a Aa A
ndula B Aumndeyauazunadinesulad dufanssuiintuilognan
y o s R R : 4 4 . o
Aeanstey AN IneldiATesdiaAuniatne Google FNEMNLINAMNNEAALNTATLNFAR
aau Ton19iFen wavdayanisaauidNinendesi1ee
qndnda C: Wulgsmniants viaudhndugudnatsdeyaadiadunianig

PIUTININUATIBYAARTATUUIIUNA LNANITINIG FN319ITEY 91A1 uazdasyasnse
oA

1 ¥ dld o o % dl % % a K
LARNTDHANNAMMHUITANDGIATUTLYNATNABNINTUDYALTIAN

k1l k1]

1
o a o

&Nl G LINE Open Chat & Community Group i uNung115unis
ai s 1 o v a & 1 ] a o e—nzi d‘
wanulasutlszaunisaiseudnainGeu ginases uazAuedinn drunetnaiadulasinidun

Hanlulszmalng v lmAansdessunusaeansuazaieauuaaulal

0%

andNeld L iulasdeieasnlas (Online Shop) Wludadsn1anisianas

q

dauaauladlaganIy J2UUNIT19 RUNNANNNAY LAAITIEALIDEAADFALTEIU

TilsTudu uazdiuansne atnedmiau

v o Y

AAFANNAAIULAAA (Human Touchpoints)

o o

qnduida D funases Hunumdrdnylunszuaunissndula Inaaniziy
o a o o = ¥ o ¥ Y ¥ = o ISPV 1
unFeuszAuisanAne funaresdnidudAunndeya nrauiauanitii uasiidoudanly

neinARlalAaNADTUNIATTN

'
o =

qndNAA E Educational Consultant i gifisamnoynasanniiui i

ANLFNHIAIUNITITEU 2NUNBNTLATEINAI DL WAL LU UIADFA FUUN AN ZANA LAY

'
o A

9NN UR9UN L?TEIMLL[F]@“’V’]LL mmﬂu@m@u HANNAINEAT @QI‘HH’]’J‘@?W\? ﬂQ’]NL‘ﬁ'ﬂNuLLﬂ”ﬂ’]ﬁ‘

! a

qdNTa F $ui tWau Influencer dsznaudasinizauiunydszay

q

ANAEA Andinnnaaufnamnsludu wazinFoundde @i ldfunisaduayuainu

N 196nALlAT09INFEuTUTeq

©)
S
=N
=
>
e

|
=

qaduda K agdaau uialadiAnyassaniiiuninidan agnddeidas &

o o

mmmmmm UATHHAINUNNTARUNA A Lﬂuﬁ@@ﬂﬁqﬂmluﬂ’]iﬂ\‘]ﬂﬂUﬂLﬁ‘EluLL@ #519Au

Feulunmunmnisaey

[ %

qmm‘i’aﬁ’ﬁuﬂszaumszﬁ (Experience Touchpoints)

AANEA H 9UBUIMTEAANITNLUTULIAN 7] sanDeRanssnlsaFew

q

o Adl ! o o a ¥ = ¥ 1 1
AT NITLEUNTHANUIFANANNIA LASITUUNTTANITATUNITANRN Lﬂui‘ﬂﬂ’]@lﬁ@ﬂﬂﬂﬂ

Audatuuwususuuusosiesa wulzagdae uaziudayaidean



46

qnduia | qadeasuniinssiuuaznasanaaetFaun luATasdanis
NIAAIAGIATY taglan LAl naIAdUAIUN19TEUW 1YW T2UL iMock, S5UU Learn

Anywhere lugu TWgnAlinaassguninnisaauuarilsziivsziiinnuirasauias naw

o

AnAulaToAeFaETEUANILLL

'
v @ Y al

AAFANNAATURADIUN (Physical Touchpoints)

Qq

o o

qndNEa J 4121289 Ignite ¥7a OnDemand uNUANINIENINTGNAN
¥ v o = v ¥ dl o o o 1 o =
ansndndndausseiniAnIsEEuL wutzidutin uazfurlEneuuusiasiess Tnad

ANYNAAN LUNPUNNHNUIUATUAZAIYY OnDemand Tupeaandn

e v o a

Qmﬁmﬂmumimmu"l@ (Decision Touchpoint)

o o 2 o o

qnduia P n1ssnaulade gadeninuntiuialiiiugndugaaadunis

u

4
v a

% 1 = v 1 o dl % I tﬂ” = |dgj c a
Z\]ﬂﬂﬁluixﬂxﬂ@uﬂﬁisﬁﬂ1ﬁﬂﬂqﬂ‘ﬁﬂL”‘\]‘LA Huanngnan mmu"lmwm@m@imﬂﬂmmsﬂu

a 9 U
2 |

Tuniseanuiataesuaunidun19gnAilessiu e liaiuisouannisiaaaud

% 1

2999 NATEULLLANABIUNUTIAUNI9gNAT A9 TUABILNLBNTANINITARDUTTD

¥
q

% 9 o o o 4] 2 o
AR

= o = = = [y [y A
NANRINJA NN@VUQiﬂﬂQ@ﬂ'ﬂﬁ@NN@VUQ ﬂ@\‘iﬂﬂq?slﬂ]@]ﬂﬁ? (LLAMNAQLILATAIUNNEY —)

L)

Tun19UeNAANINITAREUNLBIANAT TAUN19gNATAZULAAIGALIN LAZTIATAZULARIQA
il
< a < >
dunaui 2 nszyilszaunisalraignmn
AINNNFIRENTIAIN WAL RENIANNIHRIITNAN N NF BN LT sanN111
N2A3T WATNANAIBENIQNANUNEEW WU uiazandudailszaunisninuainuane 7
Uszaunisadi@euan (Positive sentiment) Uszaunisalidunana (Neutral sentiment)
dszaunnsnli@aay (Negative sentiment) Taef3aslsvian193iasnzifitlana (Content
, A e . . o
analysis) uazseyilszaunisaiminendesuudunienisvahildusazqnduda

Tnaseysanesunuaqaduianuaaadamaniiu e Wiiudidscaunisnl

1 14 v
= o

a a 1 o o 1 v o dl dJ 27 = a‘d‘
ninIuTuatuuqndudalaluisazidunisgndn Asansned 2 ivaglddnddszauninin

#5178 PINTUAIUNA 55 9181017



47

F1979 2 uansidunisgnAndessiu uazlszaunisnignAtuuusazidunig

1dun1egnAn fanssuintiuseninaanduds

dszaunisalgnAilasuseau

A—B wuuUsusLLlndealiAuazieans

AUIBAZIRE AN LR

A3 #nnsyyad ignite U social media A1UAWNN

B1 Auvndayaineariuaniiiu ignite U1 Google

auladszandunusiasanniiu

A2 Wiulamaunaes ignite Aunaula iWuusaiuanalalu
% k% 1]

nsAumndayase

A5 nnanEndraeinFau ignite Wunuuiienduiu

o o

inFau

A6 TutaL lULLTUALAY Community 284 ignite

E1 414190AAs8R1UN4 LINE OA Tadasnnaiien

Aundeayauaznuunaueeulafies

WLITUA

(%

B2 Aumndayaifsniuudngnsnne e fauauuasy

U U

o

sindulaluniaidanidvung
| LA A 2o A =®
B3 uMAYNTY ignite HANid@ene uaslidoyaidean
duatineg
=1 . £ a o
C1 AN Requirement N3l AZLU LAZNNTLFTRNAT

AAUAINNUNAINNLUAN ignite

gaLnNIEazIRLATLE LTy

U

c3 fayauwiulaslidayaldieawadmiunissndula
E4 iulaslaianunsnadnsresaanls sesadnsninu LINE

Official Account

AundeyanasaEeuues ignite

c2 maAuindayaluwdulas ignite AAanuazanauie
o L A ~ A o
L1 pefaFeutes ignite Hanpimanzanidedisuny

ATNANAY

o

L—P sndulavasAndayaenulal

L3 n13aAsu Shop Online dnselavnana gty
P3 'l#5u Code dauand115uldus Shop Online

v
P4 Tty ludumeunnaadasen Shop Online

wanilazudayariungusinases

A4 indinasaslunisidenany uardiamdeyanis
a o

WITEINAD

D1 sinFaulifnesesseunndayanesaFau ignite

uazdinsiFeuly

% aa = o N .
ALUNITIINITLTEUNL ignite

D2 aeunniszaunisniizeunausindulalungs
Community 514 7
G1 FasnaufFuuiiaudeyanafaieu ignite uazanii

.
U




48

] % da’ % L8 4 ]
A9 2 (AR) LL@@QL&MW’]\?@JﬂﬁWLUﬂQWu LL@&U?ZZ’&‘LIT]’W?M@]Hﬂ'TLIuLL[”]@?JLZ%/uV]’N

G—F

¥ 1 U &I dl ¥
L‘].I’WTQNHQEJLW@LL@HL?J@EIWII@N“@

G2 ﬂzg'm Community 9849 ignite Fannunda uaz
o
WTeNaNINNINEU ]
aa ' L. o W o o |
G3 nsFalunguaes ignite vinldaeeania ldamnm
Wolamsslumsann
F1 Uneniuguii-funaseslungs LINE au ) Waanw

\ oA N .
Un@anauazasslaninndn

aa v ' = a a
ATIILACLTILDY R Hulndeatimg

F3 ienuazuiinaiitszaunnudia uuztiiuazuen
fia ignite
A1 iauugsiayanisasuidnann ignite

A2 WiutinFaunited@aeBauiunig ignite

nisuuztuazUansangaeu

F4 iNauuazfuuuzinAges ignite

Aﬂl aa a o . .
K1 iWausaaNIsLseuniAg ignite

K—E

£

Ansaredayauacainsiuagiaan

K3 §anagaanmisdnllaeulidnisine lulsedeu
¥

E2 1edayaaaziduntszdfingiaaunig LINE OA

E3 msunndmsniEeu 1on1 fuagdasureudeaiun

T
= o

I R G E e R AT

E8 N135M69N19 LINE OA HANATAIN WAZNIABLNAL
29A139
E9 H13nsilavanesneiy Educational Consultant W3
30 w1l
E10 feyasuazidunnasaBuundalinig LINE OA vin
k%
A laen
P1 {97958 ¥FEAN919EEULRIAFNATALTIN
¥
Aeans

P2 I5uN19guanenaR LaTUNWNIBEURdFARLAN

Education Consultant

E—1

NeaasBeunausndula

E7 Midmti1?l Educational Consultant linnaasFeuns
12 piredalanduazilendeasy inszAuaunias

' a
NauLTeL

| —E

adm3Bauiy ignite

13 USN AL UUADLLATNNATENFSL AT UNAINN
dagauinszmiu

A o e ldl o ‘ﬂy o
E6 iaansvsuAniasaulvinzaniunuguesinizau

andedauinseAL

J—H

A S a
LEIINTNADIUNAI

J1 fiFaaesdnn gz aanwin1sAunig
J2 dszrivlagninuandanuazLssenn1Aveaanti

H1 A OnDemand wuziin lRAFAaN14 ignite




49

] % da/ % L8 4 ] %
A9 2 (AR) LL@@QL&MW’]\?@JT]@WLU@QWH LL@%‘]J?ZZ@‘LITW?M@]Hﬂ’TLIuLL[ﬂ@ZZL@uV]’N

v
H—E AANITUUUS LIRS ignite H5 1dnlannsaNnNsETNART M AINIUE WIS
ignite
O T iy .
He6 1B ignite 91 uialifudeyalidesunnsing
ANLAN
v |
H7 salannasinslusudinu ignite Wefudiuanfiva
nelusnu
E5 Aasaauaed ignite paulandiumanufaanisag

o al
UNLTEIL

H— I noasesinszAvAuimelunuiond  H2 Ussifiussiupnnfiuguusasdeasulufianssud
Ty 7
ignite anUd
& p o - .
11 gLilanpafanaseseuLaza lnanssenteeAgian

pnAnla

o o o 1 5 v y=R o o
| —L anlapefaFuusaulad 14 graadealaanisasutesngudaidnaseiualadnig
=
Geu
15 AgaFusealalunisBauuazaauliiduacneg

L2 naaasanuszunFaunes ignite dunasaFuuns

H— K VinAuaniuaganu H4 AgRAINITET Y uAZAYINETE NS
K2 WewangasnasaBauuazfanagiaeuainaudiou’

224 ignite

H—F Welszaunasaliidszaupndnisa H3 lastiaya Insight leAnNeafuNIsaaudian
Alumni ludurfas ignite
F2 15nmFesmesanaznisFauiuguiluanuianssuges

ignite

o ﬂl 4 L4 d%’ L
WULANABIUNUNLEUNI9gNALTRIAY
¥ aQ o qu// dl ?/ dl v =2 v o ?/ dl
andeyananisdeludunoui 1 uazdunoui 2 lensuieaedudanmnai
duldld uazfianienisiedeunaesgninainqadnianiilldsqadudasialy vinldaunem

1% ¥ o dl ¥ ¥ dgl £
ATNAULLLAINADILNUNAUNINYNATLLBIAY

v 4
o ¥ o

il TuduneunisadesuuuuunuinduntsgnAndess gadanud nnszy
= I P s o =l ve a . . A
WenandudandineadszaunisalgnAnlafuse sy (Negative sentiment) 1zaszy
= , . D2 o P o~ o Ay 4
\\ely Customer pain point 115U azyin T ldununduntsgndnldanmnanus Wasann

Paduniaazinisnavng ll vizann liunaduniaiindun1an ldananaaiuasa e



50

v 1
% v o o A

o :// o9 o KR :l/ LS 1 dl Yo a
ANUU QQ@HQQI%Q@ZQNN@VNMN@ NN aﬂ@mum@m@uﬂmmi UTIERTULTIAL

q

a @ o o ai v dglj v ?:/ = v o
Wunane wazi@suan Tun199anILuLaN a8y Lz?fumqqﬂmmmmu mﬂuum"l,mml,mu

o { Yy a [ o a KX o A ¥ dl
ﬂ\‘iﬂZQ’YJTV]HU?V???Z@UQQ%@Q’&Q’]UHHQWN]’] 1 AU TAINONUNLTEU 3 AL Lﬂu@jﬁ]ﬁ")@’&‘ﬂULWﬂ
P

I~ o v 1 a ?/ 2 o dl v d’j %
guduanuduldlfrasunasiduniednas aulf LuLaNaIuHLn Lﬁu%’]\i@]ﬂﬂ’]m@\‘i FAUN

Ufuilgaudomuninilsznaun 17

--------- »  Dailnesaa fi -e--==e=sosssssssss-ssssss----3 G LINE Open Chat & Community Group

l

F qu/Aawinfuencer & J

—

| S

[A Social Media @ignite (Facebook, ]

K agiaau B

[B snndaysuasumaTE e [BlogiSEC) & & ] oML OA e anyonaemand ]

[ C Sulisivnans (Ignite official website) ¢ 3 anaas Ignite/OnDemand g

H nuowifianszu Scnool Tour/Road Tour ™

—_—

| iariadaus Taszdu
uarARSAVIAARITIUNE @

{ LSy sifodanalant (Online Shop) o } {Pmiﬁaﬁuhfa;]—i{ P3lifa X ]

l Pifam l
P2 Salidadula

o dl ¥ dal v
nwdsznau 17 LLT.I'LI@'W@@\']LLNHV]L&HV]’]\T@]ﬂﬂWLU@Qﬁu

1%

~
NH: gl

Ezﬁv

= d‘ o [ [ A ¥ A
naaINNITANE lusTEEh 1 mﬁlﬁ”l,mmemmumumLﬁuma@uﬂmmmmsm:mm

i 4
vy A =<

1 4
wland1Aty wazadunalsvaunisnignAmiinauluszaznaunisde (Pre-Purchase) 1o

Ly [ %3

i e liununiduniegnAnfiaouanysaifidsasingpdudannen wazdszaunisnl

o

¥ ¥ o o a o Adl I~ Adl ¥
zgﬂm*m\mumiﬂhmmumm@fﬂmzmw 2N178% uumumé’umwgm%mmzq

UszaunianignAn



51

= a = o a v L a L3 L
NANITANTEEASN 2 m'a‘ﬂuﬂul,muwmumqgnmLmzﬂizmuﬂﬁzﬂumﬁmgnm

9 o v o v & £ dl o = v Y ada o A o
NQ@EI1®‘H’]N@@Wﬁ@qﬂﬂ’]?ﬁmﬂ’]slui:iﬁlﬂﬁm 1 WNNTEIUEUAUA TR e TN UAL

U

%

1 % I o dl % =K dl QI 4? % acl a o
NANAIREININWIRNIN 271 AU LW@Im@N@ﬂ’]ﬁ‘ﬂﬂ‘]ﬂ'WW ALAUNTNENTU AEITNITI- LTI

41994 (Survey Research) ’inukuvudauaneeulal lnalnisudaAranueaenids 4 491

Zt
Zhe

AU 1 NMFTEYULUIIABIAIAUGNAT (Customer Persona)
nisutanguinaialduasgnAtanitiunenian Usznaudas unumgnay
o al a4y v = = o = o i~
LU U (UnFeu vizedinAses), unumnisindulaldenanitiunenisn, vangmnsi
=2 o A dd‘ G ¥y K 1 o =2 U
AnwnveerinGay, DnwsandiAneife lussdugaudnen, ngnateanzdIuue289
o A ! = =2 = v A o o ¥ a o a
dnizay, AsTNLleNnITAnENsetaeelnaw ANATLWLEN 189EUTUNIanNTUNIATTY
anlusl une eauRnIug NlEnMualunIsuLINgugNAT TeaINITNaBLNEANIAN T ILE

NNFNVRIEFUULLAI DN AL ADATIAIUN I WIAZITNLENDL AIR9797 3 UAZAN9S

na



52

%001 L/c hied
%9’} ¥ [YAYM[I 2LG2 LRUBELUNL
%8'L 6l 1LGZ LRUGELULL
%E e 78 0452 LRUGELUTL
%8 6¥ zeL 695Z LRUKELU[E
%S9 9l 8962 LAUYELULL LAUPRUEMYZENBULAUPLLINBLEIAL
%001 L/c h{od
%0'C S Q39 BEK TYU ‘TLLUBMEBULK
%S9 9l (1) eyeeinejeooeg [euoneusiul eBuvK
%86 144 nuertIBeYBUL
%Ll Le mluseeubusy
%06 44 PULHLY-[TUPHLYRMIMMEUNET] B EubUSK
%CTh 0e LALLU-[JOHLYRIMNEUNE T RULeuBusy
%0°LE 9. 2UWUALY ‘MLULERLY 'WHIU-BULHLYAIMMEUN T Rt eubusk
%L 9L by [ LU-BUMTHRENEN R LubusK NRBLIUNDERLLAUYLEYEUSK
%001 L/c ree
%P LE 1L MURLEL B YY
%L vT 6S BEVULR
%S v 601 nRgIUT LBLYLUNTILUBUBYIL|MEBYMELUKLITAM

(anEIgeL) nepuy

(1Y) nenLy

AMAULILY

RLUMEYMINMEYREEHMBIMLUTIYNEIZFIRUYTIE BNV € DLELY



53

AT 14

000'G¥ 9.2'8vl ([Y/LM) NBLIUNDERLLBLELAUPSLUNRBNINSESLY

(as) 3.rmva LETLILIRBILINGY

(uelpsy) nLERTIE (X) RE®ILY FMAUNILY

~

RLUMBYMITBYRLEHNELAIL TN AFUAUBIIYY BB ¥ DLELY

%001 LLc ree

%lTe 6 oL,
%¥l e 09 PN B
%679 9L e BLLIBUYELY
%001 (Y24 nue

%l o]% SIABE

%S L (LALUNBYBEN WUELILIEWDUYA) LUMLMLRIALITUYRLERBU

%291 14 (LALUNBYBLA YLELALIEUBUBI) EUBLINEEULYLATIURLERbU

%06 44 (LALUMBYBLA YLBLILIEYBUBK) LYpLIMELURK[ILLBATIYRLEIEEU

%C 0l ge (LALUMEUBEM BLBLILIEEHUYA) ELBBIELURUTIEWNLYYUITATUYRLEBU

%67 4% (LALUDBEBLA YLBLILALBUBK) LAUYRULYZEN LepLURATN LBULYLIEURLENBU

%Ll e (LALUDBYBEN WLELMLAEWBUSK) supLWEREWIZEN bUekeLIeMaTIURLERBU

%LVl 9¢ (LALUNEYBEM BLELILAEEHUY) BUMTICYP-LeBLIMERL-BUMNEIA-BUMTZIIYRLEESU

%E €T S (BUTLUBUBK) BUMNLEY-LUPLMEPLI-BUMTHL-BUMIZTUYRLERBU MBLIUMDELBLIULIRMIYRLENREU

RLUMBMMINEYRLEHNELMLUTIYMEIZFURUYTIYYEYNOYN (Bl) € BLELY



v
o o

ann93aeAsll gRdelAifususandayaainngusneting A uL 271 AU G

¥ d‘d o o a a I3 a s ' v a
fugndnidszaunisaliuanitiuneaignanlud une esusnus lussazniaunissingula
ia e IUIANGNAIRENAINAIN AN TAN LA IR IND A 1MFUN193LAT LN Tz AL
dl ::/ o dl dl o v o v a o‘d‘ v
AINITNU 93% WATTEAUAIINAATIALARAUNEaNTULA +5% YN liNan193LAszIn IR

[ %

1 dll A o Y Y a U a cY uI/ v
pNUEananaran1snun il 1ddne8eld nan1sdnssiidayadnseialiaesdnay
LULARLDNNATNITDUUANAANT 1G9

UNUIMIUNNTARRUIALARNADNLUNIAITN

unununissnduladananniunisisivesngussaeinadoulig)dua i

TN EaUIUNAN A1U 109 AL ARLTUFRAY 44.5 399891 T UNNTAAAN AT N AU LI
o a o £ o a v £ v a = 1 =
UnBauiufinaAsesanuan 77 au Anduianas 31.4 uazfinasessindulaivasdnaisn
59 AU ARLTTUSREAY 24.1 Tegzanlfiunan1sidausanaa9inFeulun121Ra N n1LAN A
WudaudnAny

n@;umﬂﬂmmﬁfmmﬂmmﬂ’nL'%'slu

o ' o 1 ]

\HeaNANT U DNNANgAINTIN FaundsAnm et wudn ngusaetinedaulng
aglunangmslnalusunsuiiAEn A IUINIANART-AIAANART AN84TNIN LaTAIE
a I = o a 1 2 o 1 =
TAINTINANART HINNFAIIUIY 76 AL ARLTUTREAZ 31.0 FB4AINIABUANGAT INeIieaiTew
dnanialyl auan 41 au Andufenas 16.7 uazuangmadang A uou 31 au Andufersy

12.7 AMNATAL

) Gl ¥ = 1 s =
UNmsaanAn A lussALAANAN Y
TudouseslingudaetnaszandAnsise luscAuganAnE wudngs
o | ' | = = y o = . = = =
FaatedaulugdniamsanaaunianlunisdAnsialuiinnsiinen 2569 NNNgA
Auau 122 Au Anluasas 49.8 909a3NnARTNIANEN 2570 A1uau 84 AU AnLTuSeuas
=y =3 o a %
34.3 Uarn19ANE 2571 AU 19 AU ARLTUTREAY 7.8
nanagAusiuINeIRUNEeY
dl a . 1 dl o A £ ' ! 1
\WadnsvvinguanaanzninFauaulalunisdnmise wudingulunng
NFFUAMNTENGIGARNGNANAISUNNEANART NUALNNEAART indTAans uazdnn
wnneAans lunangnslnaaiuou 57 au Andufenas 23.3 99898ABNGNANAIIY
FAINIINAAAT UNANGATUIUNTNAUTAABINIHT ATUIU 41 AU AnLTuFeeas 16.7 uay
ANYATUEANLUNNEANARTIUNANGATUIUITIRVTDABINIH AUl 36 AU AnTuFasay

14.7 AMNATAL



55

nsanaulada
dl a =) v a d’l 1 1 o 1 1 1o a dy a
\WaNansuntanisiindulaie wudingusnatdaulundndulatarsnig

AN@n11TY Ignite by OnDemand HNAGADN 176 AW AALTUTALAY 64.94 TA9AINIABNEN

o

dl o e A o a g 1 dl a |d91 o =
7 QVLNMQNHEL’Q@’]H’JH 60 AL AALTUSREAY 22.14 meﬂqwmm@u%im@mmmwm 9 AU

Y @ ! o ]

Andufeaas 3.21 Tanani1sATziRLans IFdudINa 01 ua N0 R LALEIAaA2M

=S

v [ v o dld 1 = a e a 1 dl v
ABNNITUASAIHATANINURIYN Al luszaung winastinnsaamefideansa ldinaAum

[ %

TTadennlianAdaunisadaalavzadaldindulade iag1u1saWmuIwan1elung

u

' Ao = o A o o W Yo a &
mﬂu@uﬂ\‘]ﬂ@}lL‘]j’]ﬂg\l']ﬂ'ﬂﬂ\‘]llﬁqqll@qL@Vﬁ\@m@@\ﬂ@ﬂiﬁmﬁL@uﬂ\?‘llu
1 = = = L =
ﬂ'\ﬁi‘i&lLu%lNﬂ']?ﬁﬂH’]ﬁ"\ﬂﬂ’ﬂ'ﬂﬂuﬂl‘iﬂu

Tudaunanana AN ENLFNIM WA sHIHINN AN Tueq
1 o 1 a dl dl 1A a o dl S ¥ o ]
nauAaetNlANRRETN 148,276 el uariANTagIUT 45,000 L msied nianiudou

\eiuNIMIg1U (Standard Deviation: S.D.) iAendegeati 493,262 umnsiel] Teaziou

{ o ] =

WiudanguietnalanunainuaraniaAsegiaiuatienan Inanguuilainisiaen

q

1 '
1 al 1 = [ aal ' =<K

anfundAnaFeugadelusdiAny anehannauuiaiiuualiunazidananiiunen

a 9

!
= o

LA Gﬁﬂulu@:ﬁummmmmuﬁm‘zmqLmﬁ:rgﬁfwm ATALATY

A o

ANNsARIzdeyaNLd ANedtgandAlEe g et 19l AT wariiAd

¥ J

doulleiuuninsg ungennn asuanliiiindndeyarmentinisnszansuuuitiann

v

(Right-skewed distribution) Tna{nBFauainlssFauniArmanganInu19aaunyin 1

' A £ o A oy =2 ' A
ﬂqui’l@ﬂ@J\‘i"ﬂu Elmjm:mmuﬁﬂg’mw 49,000 U Eal LL@ﬁﬂﬂﬂﬂqLVlﬂNﬂ@ﬂﬂ@‘Nﬂ@’]\?W@qqLﬂu

TneFauspvivaenauialy

A9ui 2 NMsEUSUIEUNINGNAT
nstiufuduniegnAnns 21 dunisainuanisinenlussach 1 nalignay
A o A | 1A 1
wuaeunNEuiulaadanszudng 14 vive 1o
nan1sAnunlaaldatfinnuiiaziflulunisszyleniamidullifoasgndn u

naadeuianqndnants lisadudadalil

q



F1979 5 uansANaziluluununiduntsgnAntagson

\{UN9QNAI ANYnazTly
A—B 0.35
A—E 0.32
B—C 1.00
C—E 0.51
C—L 0.49
L—P 1.00
A—D 0.33
D—>G 1.00
G—F 1.00
F—A 0.49
F—K 0.51
K—E 1.00
Sy g 0.50
E—I 0.50
J—H 1.00
H—E 0.24
H—1 0.25
| —E 0.75
| —L 0.25
H — K 0.24
H—F 0.26
P— P1 0.70
P— P2 0.27
P— P3 0.04

56



57

¥ 1 % o v = dl g A o 1
AMNUBHNUINAU N IR NIDITRUUNUN Lﬁuﬂl]’]\‘i@lﬂﬁ’] BACHUUUAITNNUNRS

ulunisinaeunnesgnAusazidunig munindsenaui 18

******* »  Dnasas §  -------------1,00------------» G LINE Open Chat & Community Group
1.00
0.33 v
0.49 [ F quiiiiiawiniluencer & ]
- 051

E Educational Consultant &

[B Aumiayauazuvanuaaulad (Blog/SEQ) & @ ] on LINE OA @gnitebyonderand J

[A Social Media @ignite (Facebook, Instagram) @ } 0.32: /
\
0.f5 K agtidau M
0.26

T
100

0.51
€ Gulsimanns (Ignite official website) @

0.24

0.24

J aauad Ignite/OnDemand gy 075
I.J(')D 0.50 0.50
H swduurifiianssu School Tour/Road Tour *
[
OfE
| ymdasanE Taszdy
uarpasAVARREIUYG &

o
=
3]
p—

0.25
—h[ L Sutlwsidadaaaulai (Online Shop) [/ } 1.00 ‘-{P msaAulada & ]—004—)[ P3 Lida ]
o7 0.27
e N
[ P1da g ] [ P2 drtidmdula ]

NNLsEnen 18 LAANKLILANABNLNUTIAUN19gn A Tntisaw

[ %

gl

=)

o
NNN:

1 a = o L4 ¥
FAIUN 3 mmuauﬂ%zﬂumsmgnm

9 o K

dl I~ o =2 dl ¥ a o a =3 =
watunistiudunanisAnenluseasn 1 Aaani1siae@edTnan gaqsaagd

u

nsAnwAnlszaunisignAnfaanisdnssiudiag Likert's scale wtiaanidlu 7 szdu Tne

' '
a v =

Buduann 004 6 Iy 1 1ulszaunisnius wralasullszaunisnli@eauninngn

q

(Customer pain point experience) Way 6 10uszaudszauni1saianin usalasy

A dl . . . dgj 9 o val
ﬂﬁ*muma‘mmmnmnmm (Customer gain point experience) UanaINu QQ@HMNM?



58

Wi 0 Wlusinans nedingnAnlafudszaunisndidunans wraae < (Neutral pain point

k1l

experience)

9/ o o

lunstiuduatlszaunisnignAusazqaduda azvinnisaasnziidunig
tsviiumelszaunial sasaads (X) Lmzmul,ﬁmmummgm (S.D.) Ba3LNAINN

' rdl a dgj o v
TURINTBAATUsEaAUN TR LGN AN TR 39N

gusunisiannuaznisulananimaaes gadaldnisiivuaimnmueiiieeay

dszaunisnignAn muANNINERIINIAgL Aall

3 . gua(MaximumValue)—smga(MinimumValue)
ANNINTAIBURTANATY =

>
AUUAURATN AT

o

AINANNNITN9E AvaunsnagLiinurinisuilapauuung Wil
ﬂgtLuuLQa‘ﬂ AIMNUNE
5.15-6.00 ‘]J?Z@Uﬂﬁﬁ‘mraﬂﬂwéx‘l (Strongly positive experience)
4.29-5.14 1lsraunnsnln (Quite positive experience)
3.43-429  dszaunisalreudned (Slightly positive experience)
2.57-3.43 Uszaunisndiilinans (Neutral experience)
1.71-257  dszauniralrendlala (Slightly negative experience)
0.86 - 1.71 1szaunisadlun (Quite negative experience)
0.00-0.86  svaunisnflifesneda (Strongly negative experience)

v
o o

el annnsoulanatlszaunisalgnAusiazananisle Aspnenei 6



59

1] SUBHBYTUELUMEAE 97z b auluQ doys :rzh@mﬁcc;@a@ﬁ%amm vd
PLSUNIITUELUTBRET 8lLe z8'¢e BuIUQ doyS FUIE|MENLBYEMLY 8P0D MEY] €d
BLSUM[IITUELUTIRET e 68°¢ MnMERLBIYY 2ELE BUIIUO dOYS HUMEWNBELU €] d<«1
PLSUN[IITUELUTIBRET 66'L oLy LUNYRLUMUMRBUIBIINEZLNAIALULEE S)UB! BBLIRELINERY |1
BLSUMIITUELUTIBRET 181 9ey RLIBULYZBRLLYNE SHUBI WL e BiehLUIELU 20 LR )

Pt MUETLBWTEELUMBZREN Gee vy JUNODDY [BIOO INIT FILMEWYIENRRY 4] UPBELBYEYIEBUELNLIN W MLT 73

Pt MLETLBWTEELUMBZREN aLe 95°¢ B FLBYYELUMEMLIBMMBMIIE] BB LA k] TyIRNLfeE €0
YBLEMBYILELUMBRE €61 Ve S)UB! PBENLLYUTULLMIBELYNREWIELURST HTLNTAYE| LU JUsWaliNbaY LRUY 1O
YBLENBYILELUMYRET 06'L Sy BLRBMHY|UINLISRERAL RN BUBEILANLLYE OHUDI pELMLLYUTL £F
YBLENBYILELUMYRETT e8l or'y RULHUBIIELUM) b LBYYRBITRUIMBEIIB 2TUYEYBUBKIULRUISRELLUMY g 0«9
BLSUM[IITUELUTRET S0C g8'e URYINLUBBEY] VO INIT PLUALMBYYEUELNLY |3
YBLENBYILELUMYRETT LU 85 S)UB! BRI ANUNWWOD ZWU1YMENIM MBEME 9V
PLSUN[IITUELUTIBRET v8'l o'y MRBLIURTUMUERYIIINIE SIUDI MRETUNPBRLIUAUBMLY GV
YBLENBYIUELUMY AL N 'y BUBRBLLAMUELUN] b BLYHINENHTT b nBLIL ONUB! DBHLIUFLIBIIAT 1V IV
YMLEMBYILELUMBAEL €8l 'y 816009 i1 SNUBI FILUBMULRUILREELUAY |8
YBLENBYILELUMYRETT 0L Ly ULRFEALY BIPSW [B100S T o)ub) duwiteLult €V 8« V

(as)
&P n n
UMB[LELU  FLEEWLNMIINRIINGYS (X) rgBiLY TLLBBLEMEYALYUBTIELUMBRE[L  LYUBDLUAMEI

REERYIPNMNEPYLIVENMITLYUBIIELUMBRE[ITYRELYNYB 9 DLELY



60

PLBUM[RTUELUMYRENT 00¢ 9l'v JUBYHNSUOD UOREDNPT ULLMEIYELAMBEIEL UM NN ZYT mWr_w@zj@hrCﬂ\,m\@._\_ cd
BLSUMITTUELUNIRE s0C 80y ELUDBYUDLBMUNEMAEUNBLMBIDLELIYBEN MREINLELUN |d

Y PLETBYIUELUMBLRET 6¢'¢C er'e ULRBLILEIRLEYLYL VO INIT vrSﬁHvKKﬁmm YEBYWYREIZYRLEVEEL 013

Y PLETBYTIUELUMBZRET 0e¢ 19°¢ WLFL 0E EM JUBHNSUOD [euonednpy MULAULMTBLNKYILELULMIE 63
SLBURITUELUTBRENT S6°L 8C'v LETYLEMUUMBYELURYN co@ngnro@m VO INIT BLUBYYYELU 83 d<«— 3

] PUEMBYIEELUNBRE L zee 9ze ULMLBALEMBYMEEAEUMY LUOL FRLINLELMEANNELU €3
BLBUN[ITTUELUMBRE 60C s8°€ vO NI bunepfiiuguzeneneizseLesfieren 23

YIe] PUEMBYIUELUMBAEL €T 09°¢ nRemely, LiLgupery ey uaeLuuLbEuuLE e EREY
BLSUNMITTUELUMIREN 661 zLy eUB! BUMUrREIELULLENBIT L]
BLSUNMITTUELUMBREN 207 V'Y SUB! NRREWLHANTIMIERSTINEM 7 M
UNLLMBYTIELUMIE 8l ey SHUD! BLUTUNBENREIBLIUARSIUNNG! 2V
URLEMBYTLELUMIE 181 Ley SHUB! ULLLBIMBBELUBRERELIMEM |V
BLSUNMITTUELUMBREN 10z R S)UB! BYUBMABTLIANT bEILERLLUTBZEIARYIAHERSTIHEM €4 v —

%] PUEMBYIUELUTIEREL 6l'C L€ LOUULIL b BNBURRILIIEL LMY, L MG INIT NBUR P BLUUNE-MAETULAUYT LS

It PLEMBYIEELUMBRE L 81T €9e LIEDEII[T] Del] MLELLIBNE], WULLILBBY) LU SHUBI bBRIBUNYLLEELU €O
BLSUNMITTUELUMIREN 261 €z L. MBLLUULNBUBEILIREN LEWLERLLYIE SHUBI DB AHUNWWIOD RBU 29 49
PLBURLMFUELUMYALL Le €8°¢ L ~BAILLBRLN BIUBI HRALIBLBULNELMRAINRLTIELUNEY LD
BLSUNMITTUELUMIREN gL 66'C L bL AnunwwoD risum| b PYMHBUNBLITLLLUMBREMRLLENGY 20 9« a
PLBURLMFUELUMYALL Le 96°€ HHREILYERUT S)UD! HREIBLBUBRBLNLUMBENELYUHAIMRLIUN L]
YBLEMBYIUELUMBLET €Ll 1g'¢ LUNREYIELUBRELLKBLLZYH ZFIYUBYIELUM] PEEYUTTHLAUSLL LY d«——V

REERYIPNMIEPYLIVMNMTLYUBIIELUMBZE[IMYZELYUMYBT (BY) 9 DLELY



61

EMTLRBLINBBYUKY, JUEYNSUOD [EUOieoNnpT ___mrhﬂr\?w\ﬁ, /3

BLBUNIPUELUMBREN €1z 96°¢ o)ub| v@pnﬁcemgsﬁ@xw@:am?cnzjgm@z,v@mgcm.ﬁ A

e] MUEMBUIUELUMEAET ve'e 9.°¢ SUUB! BRRIAALIEH], IULINIY ULLUMMBEELUNULRUIUENE 1UOISUI uitepoMY] EH 4« H
BLBUNIPUELUMBREN 122 18°€ SHUB! MERUMEABHLIMULLHEEMEYULERUTNALIBLBUE M BUBKIM 2]
UMLEHBYIIELUMIBE vl S5 BUBLILANLEUZENILLLRLINLLUNEY vH M« H

e MUBABYTIELUMB LN 62T 08'€ EMHREIBLBUNLN OUUD! PBLMRBLITITZEHLME| MRVl T
UMUEHBYIUELUMIRE 16°L €y UDLRBA[IY] MBBAUTIARLIELUR b MEReNNLEBEY G
LBUAMIPELUMREN s0'C 9Ly PRLIELUYY| BUNeURELENEUrBRIBIELUS Y| BILRBLYY ) T |
BLBUMIPUELUMBREN L0 L0 @,_w:méx@cm@Zax@g?&@g%ng:amv@@gsgm@@%@@@ b
LBUAMIPELUMBREN 82T 88'c AEgy BYub) wngcemﬁ:@@@mﬂn@Exrmxgm;ro@@nh:mﬁh: ZH | «<—H
LBUAMIPUELUMBREN 98'L vey MREIUMNBHELUNBYILEUTTURIL] MBI SHUB! DBLNREINEBY 5T

e MUBABYTIELUMB LN le'e 05°€ HUDM{RBLUAKIMUSHOBIERI GUUDI UMOIBALLTCUIBLIt DY LH

e MUBMBYTUELUMBREM €2 v9'e rgILLLRLYUTIRBYE BfeLILY] LN LB ©)UDI UETBRLILIE OH
BLBUAMIPUELUMBREN v0'Z Ly S)UB! PERUMLIBHLIMILLYNABALYBLYTELUNLEMLUL] LB GH I« H

e MUBABYTIELUMB e 62T 6v'e SHUD! BLUBIU|LIATN PUBLISQUO M4 LH
YMUEHBYIUELUMBREM 18° er'y MILUBNERYLULREETZVTINBYYETMLLBL] MARE 21
YMUEHBYIUELUMBREM g8'L Sry BLAFLIELUUTIULYRBIILOBNBERYL LT Her
BLBUNMIPUELUMBREN 10T v0'y MY2EYLNBYRHULLHRLIUNDELALEHMIUREZLRUIAMREINEBUMIYZEURBYT 9T

i3 i

LBUAMIPUELUMBREN 8L'e 86'¢ MYZEWEMBYRELALYUHANZW[IBLY HRLWIELUZSIMBEHANZYLAULT €| ERSN
UMLEHBYIIELUMBEM 8l €9°€ MRLINBUNBEMIELLMLYZEULT MBYBLLABIIZUTRUL ML RBELY 2|

e MUEHBYTIELUMB e 182 09°¢ I« 3

REERYIPNMIEPYLIVMNMTLYUBIIELUMBZE[IMYZELYUMYBT (BY) 9 DLELY



annatnnsitayalunned 6 uasernssiulszaunisalgnAuuusazqn
Audalaeson arnnsnauunilszaunisalgnAnaaniliy 7 NgNAINAMNUNIENITRAINNAN
Uszaunnand dail
dszaunisalAaudns
AnnsAeIsideya nudRandudasiuay 15 s1an1si léFunnsg
dszifiudneglussAulszaunimnidaudnen lnaainnsnauunesniiy 4 nguuanmny
@”ﬂwmmﬂmmﬁuﬁmﬁaﬁ

dszaumsaiiinaadasnunisfufuusunuasgnan tsznausae

'
o =

qpdndaninaannislasudeyavitenuuziinainyrnalnada iAsadnadinn uaznislidan
$auTuguaw (Community) Taun A1 Lﬁﬂ%LLﬁ§iﬂH@ﬂ’]ﬁ‘@@UL°ﬁ’W’]ﬂ ignite (4.31 + 1.87) A2
i Feuiiidedaaduuiunig ignite (4.33 + 1.84) A3 An13wadie ignite UL social
media AMUIRNIN (4.47 + 1.70) Ad inluEnnTes ignite fvnaula Wunsafusalalunis
AUNNTRYARS (4.46 + 1.77) AG FureuluLLIuALaY Community U84 ignite (4.58 + 1.77)
A7 Iinginmsaslunisiaenane uazdaemndayaniswsansa (3.51 + 1.73)
Uszaumsalifigadasiunsaumdayauagnisaneiiiam
ﬂ@juﬁm@umqumﬂ*ﬁﬂimmqﬁaﬁmlumﬁﬂm%sﬂ@Lﬁ'mﬁummﬁumwﬁﬂqm #un B1
Auvndeyaifaaiuaniii ignite LW Google (4.46 + 1.83) B2 Aunndayaiiaafundngns
Az e nBaufisuiasdnaulalunis@enitmune (4.40 + 1.82) B3 UNAMNUS ignite
fannuhideie ualiteyaidednldiuetnai (4.45 + 1.90) C1 A Requirement n1s
TR UUULATNNFRUNFIEALAINUNAIINTDY ignite (4.34 + 1.93)
UszaunisaifiiaadasiuamuninaasAguaznIsaa Y
Uszneudaenalandupuanunsauazanatidaiatesagdaen maiegluunnis e
nsaeu I8 Ha pgRanudantnyuazannaniidedie (4.55 + 1.74) 12 geaatslanduas
ilevndeaen Fnszduncnamieuniaudeu (3.63 + 1.84) 15 pgaFeusaaslalunisGauuay
aaulmiuagingg (4.22 + 1.91)
dszaunisaifiinadaeduaniuiiaassniiiuuas
annuandan nquilareuAgulasenameniniazamazaanaufglunisdiingg
T U1 AisezeaannTuazanuinIsALNa (4.45 + 1.85) J2 Usziilagnmuandanuaz

UTTLNIAABNADIL (4.43 + 1.81)



1
cal 1%

14 [ 1 ¥ v 4 Y & 1 vy A a
AMNUBHAAINAIILINAY mmuiumum@nmmﬂimmwmwﬂ U

an11iunIA311 ignite by OnDemand lunanaild IngianirluA1un1saiaguIuuay

'
=2 !

wgadnaudaunss (Community Network) iedenaliiinnisuansauaznisuuzinain
A 1 ] 1 IS a a d’l dﬂl 4 o Yo
iFadneduAAARL NHLITAVEN W wanant ArunnasalianiuazAgiaaudalafunig
o o 1 ¥ a
vaniuluszAuAeudi1em
[
dszaunisalitlunans
2 Ty oA o © dl Yo
AMNNMTAIdaa WudlqndNFasIuou 26 918n19N LA TuNNg
Uszilludnag lusraudszaunisalidunane Inuanunsnauunaaniy 5 nguuanmnu
AnwuzaedndNansl
dszaunisaiNineatasnuniIsAvMITaygauaznIsanaula
“9’ b b2 o/ o/ dl a d?/ 1 % b % =S v dl [
waesuy UsznausatqadudaniinauludasusnaasnisiufuaznisAnendayatnaaiy
an11iu Teun A5 awansadresin@eu ignite WuuuuAeaiuiuineu (4.40 + 1.84) C2
nnsAudayaludulms ignite HAauazaanaung (4.36 + 1.87) D1 tnizaulidinases
asun NdeyanaTa G ignite uazainsFauli (3.96 + 2.11) D2 aauninszaunisnd
Fauneudndulalungu Community 549 7 (3.99 £ 2.13) K1 tieau339n193euiuAg ignite
(4.12 £ 1.99)
dszaunisaiingadasnunisldusnisuazdaan1anishinea
nguilasauAqNNI9ldden1en1IReanssing o uaznasdaeuinisresanitiu Tiud E1
ANNNIOAAGBENUNIYG LINE OA latesniainen (3.85 + 2.05) E2 1edayasaaziaanlsedn
AIHABUNIG LINE OA (3.85 + 2.09) E8 N19AnAsaNI9 LINE OA HAnuaran Lazn196ay
NAUTIALTY (4.28 + 1.95) F2 ilauuazfuiglszauaiudiauuziiuazuansa ignite
(3.96 + 2.13) G2 N1 Community 294 ignite AAIINTIALTY WAUNTEDANINNGNDU ]
(4.23+1.92)
dszaunisaifingadasnunisdsziivuaznaaadlduinig
lsznausefanssunimagatazlsviiuaumuIzaNIasnaNgns laun E5 Aasaizeau
184 ignite AaUlandiUANNFABINITIUNEHY (4.34 + 1.86) E6 lAANTZALARTALTEUN
mmmuﬁuﬁugmmmﬁﬂG‘ﬂumn%’@mﬂuiﬁwzﬁu (4.04 +2.01) 11 giilanipasanaaas
Guuuaralaanisaeuaesagnoudndula (4.07 + 2.07) 13 15NEATULUAILLAZNNITHY
d gy XX . . -
e ldUss iU ug 1M UEUALAZUUUITAY (3.98 + 2.18) 14 AMRENA NAN1T62 1

pgaauLariAnAsIiUa AN Fau (4.16 + 2.05)



64

152 AUNITAINLNAIARINLNIFHAITINAANTTNALIUALALNG

4
oA =

uanfAakusum nguilarauAgunnsidudanlufanssnsig RannTusmtu samdennsd
dausanluguau (Community) téud F3 ileunaziuiluuziiingdaauand ignite (4.04 +
2.06) F4 Lﬁ@mmz?uﬁuuzﬁmgmm ignite (4.04 + 2.06) H2 ﬂiuﬁmzﬁummi’ﬁugﬁmm:
degauluAansLy ignite Spa (3.88 + 2.28) H5 AN NN TR AL AR N9
BlauEaeg ignite (4.11 + 2.04) K2 Handngnanesazaulazianagiaauainaiudousaes
ignite (3.87 £ 2.21)

UszaunisaifiigadasiusAuaznisdiszidu Usznaudae
N9 sZINUANNANAILAZNIZUIUNNITI9ERU 11U L1 ABTAITEULDY ignite AsAndi
mmmmﬁmﬁwﬁummﬁum (4.10 £ 1.99) L3 n13857A7611 Shop Online G5z ldnans
JULUL (3.89 + 2.17) P1 HA1919581 udiﬂmmm@mmﬂgﬁmqﬁuﬁwﬁrﬁfmmi (4.08 +
2.05) P2 1#5un1squantinem LAZLHUNN23EUTITALAUanN Education Consultant (4.16 +
2.00) P3 175U Code dauangusulduis Shop Online (3.82 + 2.18)

¥ ¥ ¥

andayadnesiu axieuliiiuinqadudalunguilszaunisalidunansil

o o

Y
o dl % P a a 1 [ ] 1 o o 1 nda/
HuandudangnaAnfuidnldsz@nanineg lwszaudunats doulug) andudawmaniii
4 ~
N

o [ o

Aeriduiugrunadudiniunisaniiugsna iu nisinsedeans nsmaaedldusnis uas

N92UIUNITTT2R LTUAY

dszaunisainauanglin
annsiiaszidasya wudidaadudadiuau 15 sanisiildfunis
dsziiindnaglusyaulsvaunisniraudnelin Inaaiuisnanuunasniiu 4 nguuanmaiy
ANBIUTURIAANEEA ol
Uszaumsnifiisadasiuszuuiananaznisldiusaulad
ﬂ?zﬂ@ué’qmmﬁ“uﬁ@ﬁLﬁlmiﬂqﬁmwﬂsﬁ’ﬁu%m‘a‘:uumﬂmﬁfﬂu 211 Shop Online 4a¥n1g
Td9uei1 LINE OA iun €3 dayauwdulaslidayalinaswaduiunissingula (3.56 +
2.16) E4 Wulaslianisnasinsnedals feasadastiau LINE Official Account (3.44 + 2.25)
E10 fayameaz@aaneiadaufidsling LINE OA vhaudnlasn (3.43 + 2.29)
L2 naaealdanussLuiFenaed ignite NUARTAEEUNT (3.80 + 2.29) P4 ﬁﬁmmiu%um@u

N1388ATNAU Shop Online (3.42 + 2.26)



65

UszaUNITAINLAENTRINUNITADRITHASNITADUAUDIUAY

rd‘ o v o A v 1 1
m'a‘umqmﬂa‘mum@mmmﬂmfmﬁlumﬂ?ﬂmmﬂﬂ’]ﬁmmummmmq

5
-}
=
_)Q
=<h
>
.
72
Zhe

AN 7] ﬁ@ﬂ "FuFdnanamanudniauvsatsc@nanin Toun E3 nnsusndanse@au 1ont i
AIHABUARUTNAILAN (3.26 + 2.32) E7 F& YT Educational Consultant l¥maaaaEe
W7 (3.60 £ 2.37) E9 HL3n19anangTneiy Educational Consultant W3 30 1417 (3.67 +
2.30) F1 d3nwaiududi-dunaseslungs LINE Au I IWanuiidefouazaselauinnds
(3.71 + 2.19) H1 #i OnDemand uiztinlsiAasiaNT ignite (3.49 + 2.29)
szaunisaififaatasiunsdrsauianssuuaznisliaya
Usznaudasfansrudaaiunemesitesnugnir sl dfulslenhitedayaluald
AAUds laun G3 n1sTaalunguans ignite inldatineandn laatunsnyalanseldnsann
(3.63 + 2.18) H3 IdWadaya Insight iFedniRaafun1saaLdIan Alumni ludusaes
ignite (3.76 + 2.24) H6 N1 UBLIUE ignite 4 waalasudayaliAstuansisaniis (3.64
+2.23) H7 %ﬂ@&l’)@ﬁﬂﬂumuﬁmuﬁignite asudauanfiasnng iy (3.50 + 2.31)
szaunisaififandasiunisianagiiunisiFaululsaday

1 dgj v Y o 1 | = P4 J Yo ¥
nguiilsznausaenisfanagiiudeaniaresissen laun K3 fnaganniadnldaeuly

37579 < TulseFau (3.60 + 2.32)

¥ o 1 o o

andayaninaint1esu aziaulivininqgedudandlszaunisnl

a

1
o

{ ¥ 1 1 ¥ o a v aa dl
m@um\ﬂmmuslmymmm@\muﬂtymmqmﬂumLL@zmﬂﬁn\‘mmwumm GNLﬂu‘ﬂqﬂ’&ﬁ“J‘ﬁ

A1AnylunisdntienEnisaesgnAn wanannil fanutlymneaiuamnIwnIsaessuaznig

o

Tidayandeldinasnanialaidaiaulunnedau atnglafiann uisdszaunisnlaiaag

a

u'aﬂmﬁ@m@muqmmumuﬁ
1 [~3 a I 1 1 dld 1 s
atinglsAma fvvmmmmmwwmﬂmﬂimumﬁm‘immumﬂ?mumﬁu@ﬂﬂu
- e 1 o P | N 4 a
Inougilszaunisndnacineds dezauniends Uszaunisnllid uwazdszaunisndlufasinat

asialszaunisniesgnAntaasanegluiies 3 svAuwini



66

dvui 4 mepndulata
dl ¥ = o o v v a v =2 val
Walimsudanadnigavinaaednissindulazesdianiuuaaunin aglannig
o ! v a dgl = Y & K ' dglj ' o
nuuAgIueINIAnAWlaTuNe Wiudasrasiewte (Pre-purchase phrase) 8enatniai
lugnduda P nssindulate waziniafiudeyanisdndulaiiumininautiveandu 3

o

A v 1 dal’ e A |d91 di v v a v
NWLAAN 1mm p 3l miummmu% LL@Z13~J“I]@ LW@IMVI?WUﬂ’]Wﬁ‘QNﬂ’]?Wﬂ’&ul"ﬂl@\‘l@jﬂﬂ’] A

o &

TanafiadunisgnAtaudnluununanasy 39lanadansuanmunei 7

;1979 7 uwapsananiiaannisfndulaganinilszaunisaiuasgnAntagson

nsdnauavlata AU (AK)  APFIU
(sladigus)
P — P1 P1.1 38 sznAulatemszlsraunisnfnaeana 53 21.6%
P1.2 e nnzillsluduihala meﬁwiﬂumi%@ 55 22.4%
P1.3 T8 reBaunayldfunlszauntsalia 68 27.8%
EREY 176 64.94%
P— P2 P2.1 flalsisin@ula mezrﬁmmﬁﬂgaLﬁ'mﬁm@uﬁmauh 16 6.5%
p2.2 fielaifmAula szdesnisuBauifieufugniiuiy 24 9.8%
p2.3 elaipRula nsnzsatoananfivmnzasluniste 20 8.12%
79U 60 22.14%
P — P3 P3.1 lude mmzsndulaliTammalszauiymmanaen 3 1.2%
P3.2 lide mazlszaumenfldlidusniunisine 3 1.2%
P3.3 laite nszan1nasATAY | feiaueiirawlandn 3 1.2%
FlotY 9 3.21%
?QN%@MN@ 271 100%

a v a dgll v 1 A v Aa ;/ A d’j o o
asuenssnaulazarnsgnAiniiu 3 niadanlunissindula ude de 118
fndula uarliEa nunnsed 7 e lidiuuua ilulun weangnan
ANNN139ATITITeyAN9AAARlATa TR RO LLLLABLAIN WUGI HRoy
wuudaunndaulvnAndulatanasaFauainaniiiunaadan Ignite by OnDemand 11N
-dl A o ! v a dy a ¥ 3\//
naqn Inaddndrunisindulagasn 176 AL AALTUW 64.94% WBIFDUULUABLDNTINNA
dl a ¥ 1 o a dal % = Yo o‘d‘d
Wanansaiusada wudwvnualunissndulatiesuas Fauay ldfulszaunisninag
NINNgn 68 AL AALT 27.8% AusrssudllsTuduninaulauazdnenlunisie s5 A

Aol 22.4% wazaullszaunininnaaanig 53 Au ALy 21.6%



67

o o 1 4 dl o e A dy a o a
NWM?UHQNQWEULLUU@@UDWNWHQiNM@@MIQsﬁ@ LA1U49U 60 AL AALTW
22.14% ADIRTWIUERALULLABUDINTIMNA WaRa1souTusads wudmsrasiunis

a o P = = [, o oo
LLE‘EULVIEIUHUZQD’]HV]@HN’]TW]Q@ 24 A AR 9.8% ﬁl’]N@QEIW]uﬂ%“LﬁﬂH’WﬂUNL°TJE|Q°TJ’]§Q

a

a

Aausngdula 16 AU AALTUN 6.5% WAZAIUNITTAAIUNZNMNNzaN 1WA 20 AL AALTW

8.12%

'
a a

] 1 ¥ dl o Ing a o v a

dounguimavuuudauniniindulaligzelanuoutesign o au Andy
3.21% TRINUIUEROLULLADLNNNTINA IHaNa1suniuanade wudmanan1unigll
gawnsnzdszauiloyniaisqaninign 3 au Andu 1.2% audaadutlszaunisainlasy

TdAueuntsane 3 Ay Andu 1.2% uwazAuanitiunaniaau o Adeaueiiiaulandd

3 AU AR 1.2% WINAY

nsiuuALasEUluIaN AN ULHUTILEUNIEN AT
AINNANIEIATIZHAINEANITANH TN IN T EN 1 WaznIsANEIELETN0
Tuszegh 2 dsznauiineafsunuiidunisgnintaasan azlanadnsaennilsznan 19 7
IS o‘a‘ d? o o ! di ¥ dl IS ¥ o a
Havuanysnltsau Inoqndudausazqaazimansaegnas 3eilaagnasdudunidie

1
= ¥ 1 o o ]

o a dl dl o o/ 1 1 dgj
waziagnAsiluian1afignAninazindeni ldeedudase il tnaedaariuiiaz v
= A J ¥ 2 o v 1 ¥ o o P4
telanianisidenusazidunis uazdsulainisseyAiaugussaasilyuignAniiuls
winzUszaunisaifraAiadt wazdauanuuNInsg U e asieuliiiuianan g1
seausinzAnszaunisal TnswniaadnIng 10 vunedslafuilszaunisninunn uaswniae

1 INA 5 uunena10 WuszAulszaunisadusiunn



D qunesas 2§

gilnesastunisadasiou

e
AT i rinarastumsdonaas wavhoioysn s (351 £ 173)

AwmiETansGaudy ignite
-D2 saunmuhzaumsalBuudausiadultatuns Community sha g (3.9 £2.13).--
G1 faemsunuivudayanasaE ignite unzaatTusu 4 (3.83 £2.11)

> G LINE Open Chat & Community Group

u ﬂunﬂumnuﬁmdﬂuuﬂﬂua

[

=192)

&3 misituraveos onite \m-amm. ‘lumaﬂiﬂvjq\wiﬂﬂn 5o (3.63 2 2.18)

F1 10y

ignite

3.96=211)

shunsurdiayasiuindoadiie

ignite (4.14 £2.01)
A1 poussitnyan o e (431 21.67)
A i ST Ea B et Gt 3 33 < 1 86)

A Social Media @ignite (Facebook, Instagram) B

)

LINE 3ua Ad (37122.19)

F quilifawinuencer &

sulalszhdnfusyasdni
Ad Autamonuas 2 ignite hinanta dhuusotumatatumssundoyasia (4.46  1.7)

J

Aumtayasthaiiumens

A3 fimanadia ignite uu social media $7aNA (447 £ 1.70)

B1 duwdayaiim duanu ignite v Google (4.4 = 183)

Forszaumsaiatsnngiszaven ity
Snud nfunisaauiehatn Alumni Tusuviuns ignite (3.76 £2.24)

H3 Tsivlosiaya Insight 13

AS Touturusiar Community xaq ignite (4.58 = 1.77)
E1 annsndinsiasinumia LINE OAs2ovatiien (3.85 £ 2.05)

G
F4 wtayuaziuiuush aguas ignite (4042208)
T oo g e (412 5 198)

E Educational Consultant
on LINE OA @ignitebyondemand

0.+ 1.84)

auiiarinsasAGoy

E& msfinsizva LINE OA fimmzann uasmanaundumaii (4.26 = 1.95)
E9 Snitnaiavanalineiu Educational Consultant vﬁ 30 414 (367 = 230)

F2 inisasmadnuazmsausiuiturd ansmisas ignife (3,96 £ 2.13)
[E Aunniayauasmamsaalai (Blog/SED) » & }
s dayamesiuuisaneh GnsiavadaimuashmsAinsTungiea
B2 Funayaiim s p i ot (440212 Ksm.mnmsm\uuummm *htnany s s0=232)
gnite & 5 oy Bonlan a Ll 09)
C1 Ann luazun o Taaihes) e mmm i 1on1 fosaemasred o 020 £232)
C3 4 Blﬁuunu\n‘ﬁ'\nwua'\m wimadiunsdaduta (3.56 £2.16)
E4 i LINE OF T snarugEnALag
H4 amm.-zummw.mwneana (4552178
nemudauviues ignile (3,672 221)
J amriaa Ignite/OnDemand gy
W  seurmmazea g
© Gl i wiunasiadnta (6.85 = 3.58)
- J E4 iyl hisansnmiiasaptans 1 sacmiaminu LINE OA (678 £3.75)
o udtass
J1 Afsmarm s ankiMRARING (4.45 £ 1.85)
92 e RS RO (4 43 £ 1.81)
H1 i OnDemand o ignite (3.49 £229) _ dansmunineas ignite
Hs 1 4112204
HG ngwBiau ignite 2 usislefutiayalaieasuaneImnié (364 £23)
] i ignite (@3.502231)
& i it o (4.34 2 1.86)
H o1uiiowiffianss School Tour/Road Tour ™
airsEoud ignite
nemasTRuE MUt 13 i Sovivaanuianfu (393 £2.18)
H2 s sassssntuisnen ignte Sadu (3,08 £228) E6 ansfunsiadoust s i nifameudessiy (4 04 = 2 01)
11 audla (@07 £2.47)
E10 Taya
veamaunaudsdita
figrnmnotau gnie A e PP Y
c2 minunwaui'{unu'l'nn ignite SaruszeoARUAE (4.36 = 1.87) a
L ignite Sisenviimar T (4.10 2 1.99)
atasadadmnaiad
M amulerm e Ao lesnin (416 £2.05)
15 mgaussastatumasuusazdon euath (4.2
L s e i stadh .58 220

SadutandoAnmsayaaaula
P— 2 13 ey Shop Onine Srevigman e (3.8 £2.17)
(&) ode zaunssviutaiv Shop Oniine (3,522 2 18)

= e ifumniaiastins Shop Onine (342 =226)
flszaumsaiiiaidonin
adutadaimmsnisaun

sAudruaas iRy e (27.6%)

isnianagavna (216%)
Slusudushiaulauazdusttumsta (22.4%)

19 LINE OA 1A 29)

P1 Tensolioy winais A sLuRIRsia vmafdoons (408 =
P2 16Bun15quantined uasuesnin s oufigaruana Education Consutant (4.16 =2.00)

P madadulaia i

ﬂnwu mim\ﬂunhn\mu
odutalidan uflymmanae (12%)
ﬂriumim‘n\.n’\uiumnumﬂw (1.2%)
anmiunsieniu  Gdaeaihimutani (12%)

dszaumsaiidunanyias
sipenTeEyAsH G r\auﬂmluh (6.5%)
sasmsfiruio fuaa iy (3.8%)
saonasenzaniunsia (8.12%)

Sohisaduta

dl % L8 % '
A wdsznau 19 LLNLW]Lﬁu‘l’]’m@]ﬂﬂﬁi‘ﬂﬂﬁ"}ﬂLL@%‘]J?:Z@‘LITY]?OA@JHW]LW]@ZQ@

[ %

gl

N
57

o
NH1



N9AARIALANNRIATYAIBNTFILATIZY Importance-Performance Analysis (IPA)

Tun19dnanauAIINEIATY A28N199LATIEW Importance-Performance Analysis

v o

(IPA) fRdeladszynsldinTasilalnaAtlalanannisszyaugIAty (Importance) WAy

v
v o A dE‘LQA

o a oA A o & o = v
M@ﬂﬂ’]ﬁ‘m@ﬂﬂﬂmﬁ’]uﬁi‘ﬂm@@ﬂ/\lﬁ (Performance) ANl ARREN 18n194519n9 N 1ae

o % :j/ % U & v o v
Anua LN ULUIFY (bNUY) Lmumamﬂ?mumamqﬂm WAZANVUA THLNULUIUAY

|
v

(wnu X) unusngAtiiaziiluaeaduniegnAnifindszaunisnii 1 ANUUNINUAAAS

k% o o o ! Ly k% ] o o dl
uuﬂmeﬂmmmummmmLmumﬂimum?m'ggﬂmﬂmmm&gmﬁm WA ANNTINN

AJ

Ha ad
A6 J2
0] q;i A2 @
&0 IE55 OB1 123 a1 832
— 8 A5 QZ B3 c1
g 14 O O E8 (:)G2
(B (?‘ K1 P2
o 4
o L1
g GHS "'JF'1
= 75 F3 E2
3 E1 5
o D1 & 326
= - @) r L3¢
| en © -8
2 [O[H -
5 e e
2 7.0 L2 @
33 ﬁs EQ
E E7 K3
H7 ‘- @m
E4
® E10 P4
=]
~ o
65

02 03 0.4 0.5 0.8 07 03 0.9 10

aniandluzasdunteandr (Probability)

NWgENaL 20 KAPNNITAAANALANNANATYAIENNTILATIEW Importance-Performance

Analysis (IPA)

ANNNT0ENAIALNNNTTIRAIALAIINAIATYIIN3UFLU 9P ANTR wAaTN1TALARN

dszaunisnigndn aannandszneud 20 aassie i



70
'Ql{!ﬂ’]ﬂ"?; 1 (Quadrant 1)°lﬁ'%’nmnm’m17'iﬁﬁ"l:§'
Faat9qnlszaunisnidnAty i
J2: Uit la@n1nua R anLa s UsINN1AY894 0114 (8.06, 1.00)
J1: ‘1’71'r;”wmmmﬂummﬂLm'milﬁumq (7.97, 1.00)
B2: AundeyaifaaiunangmsrnisiteiSoudfleuuazindula (7.01,
1.00)
C1: Anw Requirement N9 lHAZILWWLAZNNIFFUNFAIADUANNLINAIY
294 ignite (7.91, 1.00)
B3: LMAYLTEY ignite Fpnrntiidedeuszldeyaidednlfiduasine
(7.89, 1.00)
@qmﬂﬁ 2 (Quadrant 2) anaazvAnuanaAul
FaatinqalszauniIidnAny
Ha: AgflAanaiBEnTyuazAvanhidatia (8.09, 0.24)
A3: {n139ADN ignite Lt social media A1UUNIN (8.24, 0.35)
A6: %umﬂmmmm’mz Community 284 ignite (8.14, 0.32)
A4 Wil 284 ignite ﬂ?iiiﬁmuhLﬂuLLNﬁumm‘lﬂ"lumiﬁumﬂ’f@g@
| (8.12, 0.32)
A7: Unuaginasaslunisidananzuazdaanidayanisinsansa
(8.12, 0.33)
anMA? 3 (Quadrant 3) dslidasaulafudavwanil
FaaeinqatlsraunisaldAny
Ha: ldedasa Insight idednifearunisaauidnann Alumni s
U8 ignite (6.97, 0.26)
He: 119w ignite %ﬁLLﬁq”Lm”i"usﬂ’ng@”Lsiﬁi'amwmr;m@mLﬁu (6.93,
0.25)
E7: fdvinTl Educational Consultant Wvaaeqaeuns (6.80, 0.49)
H7: falanngsAslieua i ignite NesudauaniiAeng ey
(6.72, 0.25)

E10: dayassazidannasaFuungslimig LINE OA naaudnlagnn

(6.58, 0.51)



71
ARN1AY 4 (Quadrant 4) AaSlAlANURIN
FaateqalszaunisnidnAey

¥ ! ¥ o

E3: N17uNndnN319 1on1 AuAIHABUARUINNAILIN (6.53, 1.00)

E4: iulgsldarunsnadasmasals sasadasenu LINE Official
Account (6.78, 1.00)

P4: ﬁﬁayﬂu%umummﬁmmu Shop Online (6.73, 1.00)

H1: i OnDemand uiztinlsfAasianT ignite (6.81, 1.00)

K3:

Lape

inAgannisdnllasuludasine Tulseisen (6.85, 1.00)

C3: dayaumiuladidayalmasmadmiunissindula (6.86, 1.00)

F1: denundudui-funaseslungn LINE aue Iaanuindenenas

q u

alanINN9n (6.94, 1.00)
AINN1934A9ILU Importance-Performance Analysis (IPA) 9941lszaun19ndgnan

A0111N9A397 Ignite by OnDemand WU31 N15AARTALAINNAIATYLI9AENTAR19] H

[ | a

nansenuatieitudiAtyrenisdnnislszaunisnignAnlussuzneunissindulage (Pre-

o o ] [

Purchase Phase) 1a8in159tA312i AN N 1UNAZ 129N TR ATULRILAAEAAR N FaH AL

q

1 1
vy A al

szAulszaunisalgnAnlasy arnisnssywunsesliaaudiAndududuusnldasng

Zhe

fnial uAe AaRN1AT 4 (Quadrant 4) Faslalatuds



uni 5
asUnanisAneuazdaiauanus

a71uan13ANEIANNNITLIUNITIARIETeS N13ssyuaziuatiymignAaniiiy

a a

N9A3918N0 1 U8 aaUANIUA HNuLNUNERN19gNAY aunsnaguasasnisAnsn |

se il

8

AUALNUUAE AN NN IUBINUIRE
NUAREY faiiunsAns uuidun1sgnANesaniiunead T an lul une aaun

wus Walfidnlane 2 Uszisudrany loun

1. AN uazsypdndandnAty (Critical touch point) sxUINULIWALAY

= = 1 | da/ v o
anmn Iﬂ?;lll?.lﬂ‘]_lLﬂMﬂW?ﬂﬂiﬂﬁﬂﬂ]Iu?ZH$ﬂ@uﬂ’1ﬁ‘sﬁ‘ﬂ (Pre-purchase phrase) AM8N19291084

%

A
LU UN9gNAN

v o o

4 ! y . de o
2. WeAnEUszaun1sndresgnen waziuuatlyyuignAngnAny lugnduda
(Critical touch point) LuuNWAKWNIgNA emuLszaunisaignAtzesanItiuneaian

luszezneusnaulaie (Pre-purchase phase)

n1sanisauazagiuanisias
aQ o ?:/ dal 1 v ! dl =2 a dl o
nsadeluasell wivaenidu 2 szaz lAun svash 1 n9fnH @RI INIREAABY

dl v dgl v dl =2 a IS o dl
LLNHV]L&JMVHQQT]QWLL@ZﬂWﬁ‘ﬁ‘Z‘]_qI‘]jﬂ&lﬁ’]Lllﬂ\W]u UAZIZaEN 2 N1IANNTNLTUN U UETULNUN

'
o o == =2

1 v 1 v
Eun1egnAtnarn19ss Ty mNgAny IananisAn®Ine 2 svaziinanusaiiosiu Aeiu

o

dl A o =® =® v ¥ = ?:/ a | o =
WetuguNan1sAneIass el Nan19An 199 2 seazlun1siarsainsannu laadinng

a =2 a dl i’/ v 1
‘lﬂﬂﬂ?’]ﬂNﬂﬂ’]?ﬂﬂ‘]ﬁf’]ﬁl’]&l@fﬂﬂmﬁ’]u‘l’lﬁl\‘i‘hwum

!
¥ o o A

gNANNNNIRALALEIALLITAUNNIMWANANNNY UHAYAARNAALLLKNUNLAUNNS

1 v
v

NAN IHANA1TWIANANANTIILNTe9TEALLIszaUNTsal lwNRans s M ATULLWAAZA A

>

v
o o o o s o o o a v o

& 9qpdNiavrasLLIus qndNTATeiUsag uazqadudan ldaunsnacuawls

q

t(

1
o a v

wazanTuNaAdTnan T Une sauRNus NanduianainvlszaunianignAng

1 1
¥ [

. . o o v o o a a Y & [
a1l (Customer pain point) lutnsqaduia sznausaeqadudanineaadasiunisldiulss

F2UUATATIIW 92 UL Shop Online N3 149U W LINE OA qadNianaafiunisld



73

o ¥ o o A

ALInEvsanI1s AR UHIuTeNIeENg o wazqadndaninaadeeiunisdnauid uiy

%

qnALAN
Tnaaunsnagnanisine laaadl
=8 A ¥ o A v
agtuaannisAnEluszsil 1 N198FULLANAIUNUTIEUN19GNAT kaTITY
dszaunisnignAniiessiu
WU UTU 31898011 UN2A3 918N LWl Une aaumANIus AN13971990
dudaldasaunguynszaznaunisdndula fausdunisiufaiudeanns (Need recognition)

TUABUNITAUNITRYA (Information search) WAazdUN134519N191@n (Evaluation of

o a o o

. = | v = & | @ = A =
alternatives) TaluszeeAauNIIFnd U laTe @mqiiﬂmu ENHAANNADL 7] NegRaniive

nsgua1edtntqadNAaNl wana1ntl gRsawudnanitiunamaeanui une aauanIus o

o o

pdniannanuaneAsaLAgNTiatemeanlaliaveenlal Geazvieudanagnininans

. P Y Py o 1A Y o )
UL Omnichannel mguuummmaﬂarmumamwmmu@ummﬂmmm uiuvmmmmq

s=@N5NIN

% %

Tunnsaiaununiduniegnan siasnissxytlscauniand asudau viaids

o o

a = = dld 1 2’/ o 2 tdl ¥
UINUASLTIIAL mrmmﬁzuqmeammmmuﬁfymmmu%mﬂu BN Lz?fumwmqﬂm

el luunedou uasiununidunisgnaildanysnd wasaingnAtaadilywiies

v
A o o o/ o

UNAAWINTIL A v I unuidun1egnAiiaonanysadideaaingndudanaunn uay

a

v ! 1
dszaunisnignAnyisuna llddmsunnsideTuszacd 2 nstiuduununidunisgnAnuay
svytlszaunisaignan

agtluaainnisAnunlussasi 2 BuduidunignAn uazszyAdszauniend

%
qnen

1 o '

wudrainnisAneinaldnguanedns 271 au nudignAdanlug i
dszaunisalluniwsonegluszauaaudied Insanizluifresnisairantatne

(Community Network) ABBATNABLIANT WATAINIE@ LT UR9ATEAY Bt laARN F95
y a o q q
U

o o

! Adl v a 1 1 o A 1 1 1 1
R 3JN@UW\?@’JHV]@Jﬂﬂ’?ﬂﬁ‘tmu'ﬁﬂ%lu?tﬂuLﬂuﬂ@’]x‘i M?’ﬂﬂﬂu"ﬂqx‘ii&lﬂ bW TRININNNT

o v

1 v 1 1
AAINFRINIU LINE OA Wigsadnamen Toyunludunaunisadas uaznisdeansideann

1or 2R '

AYINTALAL AABAAUAANITNLNNLITINNNgN AT LN IANNUANFNITEANIALANIRNATN

u

LA



6% o s

annstsziiuAlszaunisalfaeinasmgaduninun wudn Tilqnduda

q

'
v

Tavg ﬂﬂﬂum%mu@ﬂlm”mum@m\‘lm e ldhatinatls wrszaunisallaasonansgnines

TuszauAauineg Wunane wazAaud1elin deiddnanniudadlanialunisdfuilgeuas

'
yala

ansauszaunsaignAn WAy
Tudauassnisindulate nan1sdinsziuansliiiudingusaatnedau
lug) (Feuar 64.94) FndulademasaFauiuaniiiy Ignite by OnDemand Taaifitusua

&Any laun nswmaBaunaslafulszaunisaina nslasullsTudursadaauanauen uay

o

1
1 ¥

nisfufilszaunisninanaendunis anszingundelidndulate (Fouay 22.14) dou

1
=

SLMELIﬁ]'ﬂ\iﬂ’]ﬁ“ﬂ@ll@LWQJLﬁ]NMiﬂLﬂ?HULWHUﬂU@DWUM@u LR ﬂZ\]NVIiNI PR u"l@%@ (';“J@EI@$

| ]
=

3.21) 11)1LW;N@mmﬁumaﬁm%tyﬂtymlwmmm viraiudnanniuauidaiauannaula

nan
N15ILASIZURLLLATRIND Importance-Performance Analysis (IPA)

dqelian130szyandulanAas lasun1swamuduanduwsn 1iun qa

o o ¥

wanNadastusruunisadAaanla AudalauLazlsz@nininlunisdaasns saNDe

o ¥

Tyumianaiialussuufanawaznisdin mgé’mum@wﬂiﬂm dofulszifuidana

nsznusetlszaunIInitedgnAeENaNTidn Ay

TnaagUruddeaiuiadliiiuinaniiiunasaian Ignite by OnDemand Hqauds
TuAun19a$1e Community N15AEANTULIUA ULAZANININTBIAZHABY BEalefimnu €95
o = Y A 2

Pain Point 1Aty luAuszLUAANA Nsdeansdayaninedeinisaadafou uay

a
1

o = dl Yo s 1 ' dl A o cAa
ﬂﬁ‘:ﬁ‘]_l'luﬂ’]ﬁ‘ﬁﬂﬂﬁ‘Lﬁ‘Hu‘V]ﬂ'ﬁﬁ‘iﬁﬁ“].lﬂ’]?ﬂ?ﬂﬂﬁ:x‘lﬂﬂ’]\‘lﬁlﬂL‘LM’N WWasnsrAUlszauniITdimanuan

T iAnTunaan Customer Journey waziinlanialunissndulatdaluauiam

ymuazaadn AL UIRE
Tusend1an19iudayare9n1939 im0 daun1snssatawuudaunin
doaneeaulatiing o nquiNe8WAsELNEI UL s I IN AR LULLAD LN B
NUAAE Wasanisatiaaluaaidune wazuedouiiaonuiaiaaiunsiing
=X k% dl cAa a & O o a K o a
nieAnu ld M ined sy laadidennladdusunsaifnm lugpanunssuanitiunania
dwmfunisidelueuian nasnenldinsesiieddauaznisdszenfinatingu o lunisiiy

FIUTINNAINE 1T NITR1TVIRAENITATATRAINN 1T11F



75

daiauauusdInsugUs S

AINNANTIAEN AR s TIAIN INLATIEITNN 0 fRABTRLAE UL

U

WUIN AU HUTUN98018UN3A3T7 Ignite by OnDemand lun1swaiuanasiliuilga

dszaunisnignAnlussaznaunisfindulaie 6l

3 [
]

afudunaanaunsanaulatazasgnA luduas

a [

AIENITRINUITTLLRAT A LA TR9N19N AT ATaaulal A nuanisiae
wudn gnAndsdszaulyunlunssuaunisadasituszuuaanlad Inaeniznisasinguiy

LINE OA iiNgtinannaimen Svafwanuliazaanuazenaiugilassasianisdndulaie

v

HUTMITAIW AN WL LUN19R T AT ULALTRINNN19T7172 R U lF R AN

U

= dl a ' ¥ ¥ o o c A !
naINNaNe AN1390NLULMINIATABNTT TN WAZAT NN NAA LUN1TATATADTALTEIN (1

o

arpIATATLER LATABdRNI TR UAZULLAIuAY NiandsRulA i udulEs azdqe

¥ Y a v a d” Z’/ |Z’/ [ ¥ :J/ kg ¥ Z’/ ¥ A
1 an ﬁmﬂm‘:mumimmmu%eﬁ@mmeugmmmmmi WUARNITDY A YUATWNNIADN

v o Aa ) ¥ v o A
wazdudndulagalanialuanduiaimen

4

dszensildszuunaunuilyanilszisg (Al agent) i@snaselsz@ansnin

L
nsAasNsIaya

o % ¥

a4 e . ¢ oo .
n1sdesnsdeyandaian arudau wavidhladnelunnandudanadlulady

1
o a ' 1 o o o

Ay NdanasielszaunisnlaesgnAn guinisansiiacindadyiunisvmuide

o o & del =3 & o 1 1 ! ¥ ¢
dszaduriug wevnlwiulas uaznismeundusinugesniesg o Wannsonaulandmaany
¥ ¥ ' I v 1 < v a o
AeanisresgnAusazngulaet1mnsziiu Inaanizdeyameaazigannosaizau
AuanRvasAgiaau wazlisludu

s

Tnenisdszenslfsruumunuiaynydssing (Al agent) lun1smeunay
o ~ 1 ¥ A o d' 1o Y 1 ¥ = s A c
ANDINTINULIREANgNAT visaAa N idudau 1y deyanaaviaannesaFuu 9AAes
e ilusiu
AS1NNIATFIUNNTUTNSNARLAUBIAMNARINITULLIANIZYAAR
WaenseaulunisvmuignnwnnsliuEnisuaznisdesnavlszaunisnl

4NA1 JUFN13AINITNAANIN19UEN 7 2eduti N AN Tn e fe ssuusT LY

e

ynyndsehng (Al agent) wazliiduiinainisnliAnEnsuuy Personalized Service

v 1
o

AalumunsliAdTnen nsansununIsGeL uaznImasesFau ieafeandssiivla
wazinlanialunisdndulate esainngugnindsznaudasisinFauuazinasesns

ANNNABINIINAINYAE



76

a 9/ [~ . G 1 ¥ al
LETNATNAULIATY Community LASLATATEELTEY
= ° 1y = @ . A v al = ]
HANTANE YN M LDeqAKdaT89 Community KATLATRINLE T UNNAGS
] % 4 Y a o < tﬂgj 4 1 ] dl 1 o
nsuensauaznisaivanldandla fusnisacsineqaudeiildadnestedias iy nnedn
nanssuuanilasulszaunisniszudngfudiniuazinGaugulng nswmuinguesulal

UAZNNIAULAUWAANITNLATHAT AN N AW LN TWA
AanaLazsziiunan1slsulge Customer Experience atingsialiias

pagiinIaiudeya Feedback angnAnluyndesnieduda verindeya

[ %

e ziazliulganisanilinauetadnane saNtenInNINueRaTn (KPIs)
Adaaulun1ianINAINNA 1T URILARZNIATN1T W lF a1 TN WY Customer

Experience laasinaliss@nsninuaznsamiuidinmung



UTTtUIUNTH

Berman., B. (2021.). Paths to Purchase The Seven Steps of Customer Purchase Journey
Mapping. Rutgers Business Review.

Bolton, R. N., McColl-Kennedy, J. R., Cheung, L., Gallan, A., Orsingher, C., Witell, L., a¥
Zaki, M. (2018). Customer experience challenges: bringing together digital,
physical and social realms. Journal of Service Management, 29(5), 776-808.

https://doi.org/10.1108/josm-04-2018-0113

Folstad, A., bae Kvale, K. (2018). Customer journeys: a systematic literature review.
Journal of Service Theory and Practice, 28(2), 196-227.

https://doi.org/10.1108/JSTP-11-2014-0261

Gahler, M., Klein, J. F., ka2 Paul, M. (2022). Customer Experience: Conceptualization,
Measurement, and Application in Omnichannel Environments. Journal of Service

Research, 26(2), 191-211. https://doi.org/10.1177/10946705221126590

Hollebeek, L. D., Urbonavicius, S., Sigurdsson, V., Arvola, R., ka Clark, M. K. (2023).
Customer Journey Value: A Conceptual Framework. Journal of Creating Value,

9(1), 8-26. https://doi.org/10.1177/23949643231157155

Hwang, J., 8z Seo, S. (2016). A critical review of research on customer experience
management. International Journal of Contemporary Hospitality Management,

28(10), 2218-2246. https://doi.org/10.1108/IJCHM-04-2015-0192

lvan Sever. (2015). Importance-performance analysis: A valid management tool? Tourism
Management, 48, 43-53.

https://doi.org/https://doi.org/10.1016/j.tourman.2014.10.022

Jin Ho Lee, Min Ji Kim, ae Kim, S. W. (2015, 2015//). A Study Customer Journey Map for
User Experience Analysis of Information and Communications Technology Service.
Design, User Experience, and Usability: Users and Interactions, Cham.

Kotler, P., Armstrong, G., kaz Opresnik, M. O. (2018). Principle of marketing (17th ed.).
Pearson Education Limited.

Kranzbihler, A.-M., Kleijnen, M. H. P., iaz Verlegh, P. W. J. (2019). Outsourcing the pain,


https://doi.org/10.1108/josm-04-2018-0113
https://doi.org/10.1108/JSTP-11-2014-0261
https://doi.org/10.1177/10946705221126590
https://doi.org/10.1177/23949643231157155
https://doi.org/10.1108/IJCHM-04-2015-0192
https://doi.org/https:/doi.org/10.1016/j.tourman.2014.10.022

78

keeping the pleasure: effects of outsourced touchpoints in the customer journey.
Journal of the Academy of Marketing Science, 47(2), 308-327.
https://doi.org/10.1007/s11747-018-0594-5

Krejcie, R. V., k&< Morgan, D. W. (1970). Determining sample size for research activities.
Educational and psychological measurement, 30(3), 607-610.

Lemon, K. N., a2z Verhoef, P. C. (2016). Understanding Customer Experience Throughout
the Customer Journey. Journal of Marketing, 80(6), 69-96.

https://doi.org/10.1509/jm.15.0420

Ludwiczak, A. (2021). Using customer journey mapping to improve public services: A
critical analysis of the literature. Management, 25(2), 22-35.

https://doi.org/10.2478/manment-2019-0071

Martilla, J. A., e James, J. C. (1977). Importance-Performance Analysis. Journal of

Marketing, 41(1), 77-79. https://doi.org/10.1177/002224297704100112

Meyer, C., ka¥ Schwager, A. (2007). Understanding customer experience. Harvard
Business Review, 85(2), 116-126, 157.

Mucz, D., a2 Gareau-Brennan, C. (2019). Evaluating Customer Experience through
Customer Journey Mapping and Service Blueprinting at Edmonton Public Library:
An Exploratory Study. Partnership: The Canadian Journal of Library and
Information Practice and Research, 14(1).

https://doi.org/10.21083/partnership.v14i1.4743

Muller Csernetzky, P., Keiderling, F., Kowalkowski, C., @sterlund, M., West, S., baz Stoll,
0. (2020). Adjusting customer journey mapping for application in industrial
product-service systems. International Journal of Business Environment, 11(3).

https://doi.org/10.1504/ijbe.2020.110911

Pad Lavankura. (2013). Internationalizing Higher Education in Thailand:Government and
University Responses. Journal of Studies in International Education, 17(5), 663-

676. https://doi.org/10.1177/1028315313478193

Park Jaehun. (2023). Combined Text-Mining/DEA method for measuring level of customer

satisfaction from online reviews. Expert Systems with Applications, 232, 120767.


https://doi.org/10.1007/s11747-018-0594-5
https://doi.org/10.1509/jm.15.0420
https://doi.org/10.2478/manment-2019-0071
https://doi.org/10.1177/002224297704100112
https://doi.org/10.21083/partnership.v14i1.4743
https://doi.org/10.1504/ijbe.2020.110911
https://doi.org/10.1177/1028315313478193

79

https://doi.org/https://doi.org/10.1016/j.eswa.2023.120767

Pei, X.-L., Guo, J.-N., Wu, T.-J., Zhou, W.-X., llaz Yeh, S.-P. (2020). Does the Effect of
Customer Experience on Customer Satisfaction Create a Sustainable Competitive
Advantage? A Comparative Study of Different Shopping Situations. Sustainability,
12(18), 7436. https://www.mdpi.com/2071-1050/12/18/7436

Ren Xinhui. (2551). A study of service innovation in airlines based on experiential

services https://ieeexplore.ieee.org/document/4598455/

Rosenbaum, M. S., Otalora, M. L., llaz Ramirez, G. C. (2017). How to create a realistic
customer journey map. Business Horizons, 60(1), 143-150.

https://doi.org/10.1016/j.bushor.2016.09.010

Sourav Dutta. (2023, October 19). Customer Journey Mapping.: Optimizing Touchpoints
for Conversions. Golden Oak Web Design.

https://www.goldenoakwebdesign.com/blog/customer-journey-mapping-

optimizing-touchpoints-for-conversions

Stankevich, A. (2017). Explaining the Consumer Decision-Making Process: Critical
Literature Review. Journal of International Business Research and Marketing, 2(6),

7-14. https://doi.org/10.18775/jibrm.1849-8558.2015.26.3001

Stein, A., ka2 Ramaseshan, B. (2016). Towards the identification of customer experience
touch point elements. Journal of Retailing and Consumer Services, 30, 8-19.

https://doi.org/https://doi.org/10.1016/j.jiretconser.2015.12.001

Tammo Bijmolt, Peter Leeflang, Frank Block, Maik Eisenbeiss, Bruce Hardie, Aurelie
Lemmens, was Peter Saffert. (2010). Analytics for Customer Engagement. Journal
of Service Research - J SERV RES, 13, 341-356.
https://doi.org/10.1177/1094670510375603

Twilio segment. (n.d., March 23). SaaS Customer Journey Mapping.

https://segment.com/growth-center/customer-journey/customer-journey-saas/

Varnali, K. (2018). Understanding customer journey from the lenses of complexity theory.
The Service Industries Journal, 39(11-12), 820-835.

https://doi.org/10.1080/02642069.2018.1445725



https://doi.org/https:/doi.org/10.1016/j.eswa.2023.120767
https://www.mdpi.com/2071-1050/12/18/7436
https://ieeexplore.ieee.org/document/4598455/
https://doi.org/10.1016/j.bushor.2016.09.010
https://www.goldenoakwebdesign.com/blog/customer-journey-mapping-optimizing-touchpoints-for-conversions
https://www.goldenoakwebdesign.com/blog/customer-journey-mapping-optimizing-touchpoints-for-conversions
https://doi.org/10.18775/jibrm.1849-8558.2015.26.3001
https://doi.org/https:/doi.org/10.1016/j.jretconser.2015.12.001
https://doi.org/10.1177/1094670510375603
https://segment.com/growth-center/customer-journey/customer-journey-saas/
https://doi.org/10.1080/02642069.2018.1445725

80

Weidig, J., Weippert, M., a8z Kuehnl, C. (2024). Personalized touchpoints and customer
experience: A conceptual synthesis. Journal of Business Research, 177, 114641.

https://doi.org/https://doi.org/10.1016/j.jbusres.2024.114641

Zimmermann, R., Weitzl, W., kag Auinger, A. (2022). Identifying Sales-Influencing
Touchpoints along the Omnichannel Customer Journey. Procedia Computer

Science, 196, 52-60. https://doi.org/https://doi.org/10.1016/j.procs.2021.11.072

weyadmd wanila. (2560). MsanEN1sinduladenFaunimitneeuladuesinFausz Ay
% =2 o o a
dsenAn luanngaunnEmuaswazlTima (S0 In1saan i,
WUNINENANIAA]. College of Management Mahidol University E-Thesis and

Thematic Paper. https://archive.cm.mahidol.ac.th/handle/123456789/2865

an o

WWEAT AINAWIANA, 2BUTUN TEqUNT, LAY BIUT 2747 (2564). TTadeNian

a

INAFDAINN
=< Y a a = a & v al o o =2
wenalalunisldidnisgsfaGauirseaulatsesdFaussauisanAns unianas.
119419LINN7g9NA, 11(1).

A ' a o % dlda a 1 o a A = al a
wiNaudu STy ATTE. (2558). tadunNanswasanissindulaaanzaulsaEauniAI g1
o A o o =S a -
UnFauszAvlssNAnAeutlanglulnn e uAsLazUsNna [Usnyay iinus
UTINWNLTUNR, NNINENAERITNAAAT].
NINWENWIFINANITAN NFLNINNIUTEL. (2567). NINTINLFTLNNGINANIATT

https://datawarehouse.dbd.go.th/business/85493?type=business

NITNIWNWIUTE], N. (2567, 25 WEEU 2567). UIzlnngana : 85493 Aanssunisnandznsialyl,
DBD DataWarehouse.

https://datawarehouse.dbd.go.th/business/85493?type=business

A A9RsEna. (2561). Tyunisinuuangusaatnauazisnsgusaatnglunisiqeid
ADUNIN. 2NTRNTLINNIFINAUALAIANAIGRT NUINLIRLTINATUI, 1(2), 1-21.
TANT BIINLUAS. (2566a). INeLFLIAgAATUATEW 1T 10% NNT 99, W T FERATRALAY

AU, https://www.bangkokbiznews.com/health/education/1056440

TANT BIVHIUAT. (2566D). UANGATANHIEINHANT.FR ANNBNYN-NIATFIUEIAINA,

https://www.bangkokbiznews.com/health/education/1056447

aela Amstiaw. (2554). tadeninasennAnssunissindulamenanitiunaniaivesinGay

vl a (=2

v
dusisentanalumangamnaiuas [Ty dnusiSygyauninge ldlaanum].


https://doi.org/https:/doi.org/10.1016/j.jbusres.2024.114641
https://doi.org/https:/doi.org/10.1016/j.procs.2021.11.072
https://archive.cm.mahidol.ac.th/handle/123456789/2865
https://datawarehouse.dbd.go.th/business/85493?type=business
https://datawarehouse.dbd.go.th/business/85493?type=business
https://www.bangkokbiznews.com/health/education/1056440
https://www.bangkokbiznews.com/health/education/1056447

81

UUNINENRL ATUATUNTI TGN,
enafined AuueA, Lay suns @3qAUEN. (2565). Aullszaun1anIsRanALENNI AN ENA A
o a = = a | o Zj/ o = )
N3 AAw AUl EaUNIA TR T TEALTUNRINANEIAaW A Tuane
\Hasan1ne Aaudnanine. 019419 was quativmesa, 7(1-9).
1AANILNINANEIENNT. (2564). UTLNIANILNIMNANEIBNIT 1704 N1RINTRITURATAILAN
aounainnTunsszunraslsafnmalnsalaloun 2019 ARINTENIWNANEIBNNT.

Retrieved from https://moe360.blog/2021/04/13/covid-measures/

o

Tnnugal AANQEAUS. (2565). ANAIHATA ANAIAUIS LATAINABINNIEEUNIAIT
stunesulatfEesinGawluaniunisalnissyung

22413A COVID-19. 134190 MNWUIAINIIAY, 9(4), 140-154.
WANRITIUNS, 1., sz §2370uSn, N. (2020). NIANHILINAS AR FEUsEALTBUNANE
sauLanelunisFaunadanguilseFauninian. 99ansqnaLsviead, 34(110), 90-

102. https://s005.tci-

thaijo.org/index.php/DPUSuthiparithatJournal/article/view/243721

o 1%

M3197 NN, (2559). N1FDANULLNITINEURINTLNITIRELLLNAIUAT. 919219 ANIANTINANE,

21(2), 19-31.

1
o s aa

Aeyeyian] A60a. (2566). dautlszaunienismaiausnisidansnasenisdndulaizey
TaaBounanianvesinFeu sefdusisandnmmeuans lusrneiiesdnig Smda
an19. Procedia of Multidisciplinary Research, 1(5), 1-9.

{5uR a0, (2561). Customer Journey TunsdumuazaNAsEaunaniTasulatizangy
unFaudsantanaluaangannaniuas [@stnusiEynuniinge,
NUNINLNRLNIAA]. CMMU Digital Archive.

https://archive.cm.mahidol.ac.th/handle/123456789/3161

o  ar

ENENS gNANINNA. (2557). N1FAATIEUANET AT LAT AU R (importance-

. -dl a o -dld 1 1 o 1% o
performance analysis) Walsziiuladsninasanisagandtluaipisgannande
(raulafitlen) A msuggeant [y tnusiByguwiinge,
UWINLNAEIFTINAIAAT].

a [ = a o ¥ 1o -dl Y v
a9s0ulnua gn11A. (2566). AUNsTuAlsaFEUBIWITI AR UKL TENN suals T U D,

www.scbeic.com/th/detail/product/international-school-180823



https://moe360.blog/2021/04/13/covid-measures/
https://so05.tci-thaijo.org/index.php/DPUSuthiparithatJournal/article/view/243721
https://so05.tci-thaijo.org/index.php/DPUSuthiparithatJournal/article/view/243721
https://archive.cm.mahidol.ac.th/handle/123456789/3161
file:///C:/Users/chinaphat.wat/Desktop/www.scbeic.com/th/detail/product/international-school-180823

82

AugRdunAnsing. (2563). laeu lald gananisinm Usudmdsingnlein-1o.

https://www.kasikornresearch.com/SiteCollectionDocuments/analysis/k-social-

media/sme/Edu%20Business%20after%20Covid19/education covid.pdf

@071 unae3 TN 1y unel aauANIwe. (1.10.1.). e,

https://www.ignitebyondemand.com/about-us

o o

A1NUALIENITNNIING BN, (2562). WevaTityaRANATesdRyAdIuLARR N.A. nEb,

o

AINURRIUNITLNARATA (@IANNININTU) (AN3.). (2565, 21 RINAN). aenniilalsaizen

napaTvTaAuERaes U Biz Portal aevinatingls. https:/portal.info.go.th/things-

to-know-before-start-tutoring-business/

4n3 yNepanil. (2559). tadaniuasanisdndulaganasaEauniAaINan1LNgm

a v a o :’/ o = dd‘ =2 dd‘
211 1NN FLUTE ALTUsINANELN 1 D9 6 ELumen:waumum

PUNINLIREITITNANART].

[ % o

23909l IIMUINGTE. (2558). NAgNENIRNTAAINAINITD U TuaNTULATN9FL TR

1
o A

ael9gaEu09 199FEUNIAATN 1 [A1TRWUE LT yIN19AANITNUNLTUTR,

NUNINUIRUNIAAR]. https://archive.cm.mahidol.ac.th/handle/123456789/1402



https://www.kasikornresearch.com/SiteCollectionDocuments/analysis/k-social-media/sme/Edu%20Business%20after%20Covid19/education_covid.pdf
https://www.kasikornresearch.com/SiteCollectionDocuments/analysis/k-social-media/sme/Edu%20Business%20after%20Covid19/education_covid.pdf
https://www.ignitebyondemand.com/about-us
https://portal.info.go.th/things-to-know-before-start-tutoring-business/
https://portal.info.go.th/things-to-know-before-start-tutoring-business/
https://archive.cm.mahidol.ac.th/handle/123456789/1402







	บทคัดย่อภาษาไทย
	บทคัดย่อภาษาอังกฤษ
	กิตติกรรมประกาศ
	สารบัญ
	สารบัญตาราง
	สารบัญรูปภาพ
	บทที่ 1 บทนำ
	ภูมิหลัง
	ความมุ่งหมายของการวิจัย
	ความสำคัญของการวิจัย
	ขอบเขตของการวิจัย
	นิยามศัพท์เฉพาะ
	กรอบแนวคิดในการวิจัย
	สมมติฐานในการวิจัย

	บทที่ 2  งานวิจัยที่เกี่ยวข้อง
	สถาบันกวดวิชาอิกไนท์ บาย ออนดิมานด์ (ignite by OnDemand)
	อุตสาหกรรมสถาบันกวดวิชาภาคอินเตอร์ในประเทศไทย
	มูลค่าตลาดและการแข่งขันของสถาบันกวดวิชาในประเทศไทย
	ประสบการณ์ลูกค้าในอุตสาหกรรมกวดวิชา

	แนวคิดเกี่ยวกับการจัดการประสบการณ์ลูกค้า (Customer Experience Management)
	ความหมายของประสบการณ์ลูกค้า (Customer Experience; CX)
	การตอบสนองของประสบการณ์ลูกค้า (CX response)

	แนวคิดเกี่ยวกับแผนที่เส้นทางของลูกค้า (Customer Journey Map; CJM)
	ประโยชน์ของแผนที่เส้นทางลูกค้า

	การพัฒนาแผนที่เส้นทางลูกค้าเพื่อระบุจุดสัมผัสประสบการณ์ลูกค้า
	การพัฒนาแผนที่เส้นทางลูกค้าในแนวนอน
	การกำหนดและระบุจุดสัมผัส (Touchpoint) บนเส้นทางลูกค้าในแนวตั้ง
	แผนที่เส้นทางลูกค้าแบบไม่เป็นเส้นตรง (Non-linear customer journey map)

	การระบุปัญหาประสบการณ์ลูกค้าบนจุดสัมผัส (Identifying critical pain point)
	การวิจัยเชิงคุณภาพ (Qualitative method)
	การวิจัยเชิงปริมาณ (Quantitative Research)
	การวิจัยแบบผสานวิธี (Mixed Methodology)

	การวิเคราะห์ความสำคัญและผลปฏิบัติงาน (Importance-Performance Analysis; IPA)
	งานวิจัยที่เกี่ยวข้อง

	บทที่ 3 วิธีดำเนินการวิจัย
	การกำหนดประชากรและการสุ่มตัวอย่าง
	การสร้างเครื่องมือที่ใช้ในการวิจัย
	การเก็บรวบรวมข้อมูล
	การจัดทำข้อมูลและการวิเคราะห์ข้อมูล
	สถิติที่ใช้ในการวิเคราะห์ข้อมูลและการนำเสนอข้อมูล

	บทที่ 4 ผลการวิจัยและวิเคราะห์ข้อมูล
	ผลการศึกษาระยะที่ 1 การสร้างแบบจำลองแผนที่เส้นทางลูกค้า
	ขั้นตอนที่ 1 การจำลองตัวอย่างแผนที่เส้นทางลูกค้า
	ขั้นตอนที่ 2 การะบุประสบการณ์ของลูกค้า
	แบบจำลองแผนที่เส้นทางลูกค้าเบื้องต้น

	ผลการศึกษาระยะที่ 2 การยืนยันแผนที่เส้นทางลูกค้าและประเมินประสบการณ์ลูกค้า
	ส่วนที่ 1 การระบุแบบจำลองตัวตนลูกค้า (Customer Persona)
	ส่วนที่ 2 การยืนยันเส้นทางลูกค้า
	ส่วนที่ 3 การยืนยันประสบการณ์ลูกค้า
	ส่วนที่ 4 การตัดสินใจซื้อ

	การกำหนดและระบุปัญหาลูกค้าผ่านแผนที่เส้นทางลูกค้า
	การจัดลำดับความสำคัญด้วยการวิเคราะห์ Importance-Performance Analysis (IPA)

	บทที่ 5 สรุปผลการศึกษาและข้อเสนอแนะ
	สังเขปงานและความมุ่งหมายของงานวิจัย
	การอภิปรายและสรุปผลการวิจัย
	ปัญหาและข้อจำกัดของงานวิจัย
	ข้อเสนอแนะสำหรับผู้บริหาร

	บรรณานุกรม
	ประวัติผู้เขียน

